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THANKSGIVING. 

Every year since the landing of the Pilgrims, the fourth 
Thursday in November has been set aside as a day of 
Thanksgiving by the nation. There have been times when 
a cause for Thanksgiving was not readily apparent; but 
there is no such deterrent element in this year’s jubilation. 

We have passed through a severe, though brief, period 
of business depression, and those who give thanks for 
the brevity of the trial will join with the rest who give 
thanks for the promise of better times that seem to be 
within reach. Some will give thanks in the hope that 
Congress will reduce “the other fellows’ schedules”; some 
will give thanks for the knowledge that Dr. Wiley’s end 
is bound to come sooner or later; some will give thanks 
that money is easier; but all will join in the general 
sigh of relief that the campaign is over and that the 
great American public will buy more perfumes, soap and 
flavors during 1909. 

In this we share. 





TARIFF REVISION. 

As both the great political parties promised tariff re- 
vision during the !ate campaign, the consuming public, 
as well as manufacturers, are prepared for a general re- 
duction in the schedules. While probably no action will 
be taken during the short session of Congress the Ways 
and Means Committee of the House began holding hear- 
ings in Washington on Nov. roth. The very first divi- 
sion considered included perfumery, articles and 
raw materials for perfumes. 

The perfumery industry was represented by Theo. 
secker, president of the Manufacturing Perfumers’ Asso- 
ciation, F. F. Ingram, vicé-président; and James E. Davis, 
a member.of the executive.board. At a special meeting 
of the executive board held in New York, Nov. toth, the 
following letter was drawn up, and on the following day 
was presented to Congressman Payne at the hearing in 
Washington. 

THE MANUFACTURING PERFUMERS’ 
ASSOCIATION. 
New York, November roth, 1908. 
Hon. Sereno E.. Payne, 
Chairman, Committee Ways & Means, 
Washington, D. C. 
Dear Sir: 
Tarif Hearings: 
The attitude of the manufacturing. perfum- 
ers of the United States, as voiced by the 


toilet 


Rick- 





THE AMERICAN PERFUMER 


Executive Board of the Manufacturing Per- 
fumers’ Association held in New York City, 
Nov. goth, is as follows: 

Tariff on Importations of Manufactured 
Perfumery. 

Paragraph 3.—Alcoholic Perfumery. 

Present duty, 60c. per Ib. and 45% ad 
valorem. 

Paragraph 70.—Preparations 
mouth, skin and teeth. 

Present duty, 50 per cent. 

The workings of these schedules the past 
ten years have proven in general so wise, just 
and near to perfection that we earnestly urge 
their continuance. 

Any reduction of these rates must result in 
greater or less disaster not only to our own 
industry, but others intimately dependent 
thereon, such as the manufacturers of bottles, 
boxes, lithographing, ribbons, embossing, al- 
cohol, etc., etc. 

The proof of increased importations is shown 
in the accompanying printed Official Trade of 
Imports showing a steady annual increase in 
volume, the increase for 1907 being 16 3/10% 
over 1906. 

The imports in 1898 when present law came 
in force were $413,219, as compared with $1,- 
231,823 in 1907, an increase of $818,604, ap- 
proximately 200 per cent. 

Essential Oils: : 

Analysis of existing rates of duties on im- 
ported oils and materials used in our industry 
reveal certain inconsistencies but in the main 
are free of duty, and we prefer the main- 
tenance of existing rates rather than face un- 
certainties of values, the demoralization of 
trade and a long period of readjustment; or 
in other words, leave well enough alone. 

Phraseology of present tariff. New scientific 
discoveries in the past ten years in odoriferous 
products demand more explicit classification. 

Respectfully submitted, 
THEO. RICKSECKER, Pres. 


for hair, 


In regard to raw materials it should be borne in mind 
that from 80% to 90% of those are now admitted free 
of duty, and the total reduction effected by putting the 
remainder on the free list would be inconsequential. 

It is true that there are some inconsistencies in the 
classification of certain raw materials, but the resulting 
inconvenience can be lightly borne if the whole situation 
is allowed to remain in its present shape. No great for- 
tunes have been made in this industry, there is no “trust” 
clutching at the throat, or the nose, of the American pub- 
lic, and Congress would do well, in this case at least, to 
let American perfumers work out their salvation on the 
present equitable basis. 





CHANGING BUSINESS CUSTOMS. 


During the past few weeks we have interviewed a num- 
ber of prominent perfumery manufacturers in regard to 
the relative positions of druggists and department stores 
as distributers of perfumery and toilet articles. Our spe- 
cial interest in this subject was prompted by reports that 
we have received to the effect that certain houses, who 
had heretofore confined their sales exclusively to retail 
druggists, have changed their practice and are now sell- 
ing department stores. Those interviewed expressed them- 
selves very freely, but although no names are used, we are 
in a position to give our readers the facts. 


It is a matter of common knowledge that mail order 
houses have influenced, to a marked degree, the sale of per- 
fumery to the consumer, for every sale that is so made means 
one sale less by the druggist or department store. Further- 
more, the drug syndicates and co-operative buying clubs 
are manufacturing for their members, and their output 
means practically just so much less sold to the druggist 
by the perfume manufacturer. 

During the past two months two prominent perfumery 
manufacturers that confined their sales to druggists 
are now selling to department stores that agree to main- 
tain retail prices. While this may seem to be a solution 
of the problem, it has developed that many of them, as 
well as druggists, refuse to sign price agreements in view 
of what they claim to be their inalienable right to buy and 
sell goods as they please; and some of those who have 
signed the agreement have even gone so far as to violate 
them. 

One of the manufacturers that we have consulted has 
favored us with the following statement: 

“Replying to your favor of the 13th inst., would say that 
on account of our long-established business and the grow- 
ing demand for our goods, we have been getting orders 
from department stores; in cases where these stores agree 
to maintain retail prices we have no hesitancy in sending 
the goods, as now the department stores are far differently 
regarded by the druggists than they were a few years ago— 
they are no longer antagonistic. Practically every depart- 
ment store has a drug department, and in most every case 
these stores are recognized and the proprietors are mem- 
bers of the Local Druggists’ Association, and we cannot 
see, with this change in attitude, how we can discriminate 
against the dry goods houses. 

“The retail druggists are doing their share of the high- 
grade perfume business and we cannot complain of their 
treatment toward us. We cannot really say that we have 
changed our policy, but that the druggists themselves have 
changed their attitude in the manner of recognizing and 
accepting for membership to their association the depart- 
ment stores.” 

Another manufacturer that we interviewed stated that 
he solicits the business of department stores only in the 
larger cities, and then only on an agreement to maintain 
retail prices. The druggists also have been and will prob- 
ably continue to be for some time to come legitimate dis- 
tributors of perfumery in the smaller towns. It will be 
interesting to watch the development of this new departure 
in the business, and we invite discussion on the subject. 





PARCELS POST. 


After years of labor the mountain has brought forth 


a mouse. Postmaster-General Meyer’s recommendations 
concerning the parcels post have met with the indorse- 
ment of practically none of the classes he designs to 
benefit. The Manufacturing Perfumers’ Association, that 
has worked so hard in support of the sensible proposals 
of Vice-President Ingram, has been forced to suggest @ 
cutting of the Gordian knot, by urging the postmaster- 
general to indorse the consolidation of 3d and 4th class 
mail matter at the rate of one-half cent per ounce. This 
would be a ready solution that would be of benefit to all 
alike. 
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THE “IONONE” PATENT SUIT. 


On the 18th inst. the papers in the suit for infringe- 
ment of Patent No. 600,429, brought by the Haarmann- 
de Laire-Schaeffer Co., Maywood, N. J., against Van 
Dyk & Co., New York, were submitted to Judge Ray, of 
the U. S. Circuit Court, Southern District of New York. 
The Court accepted the papers and reserved decision. 

In arguing the motion for an injunction counsel for the 
complainant stated that the crux of the case lay in the alle- 
gation that in a certain instance the defendant supplied 
an article known as “Violettan” when “Ionone” had 
been ordered. He alleged, furthermore, that “Iso- 
jonone” was an ionone derivative discovered by de 
Laire, and that a chemical analysis of the defendant’s 
product showed it to be iso-ionone. 

The defendant contended that the statements made 
by the complaintant’s counsel were misleading, in that 
an endeavor was made to give the court the impression 
that the action was brought to enjoin an infringement 
of a patent known as the Ionone patent, while as a 
matter of fact, the patent in suit, in which he has 
sought to enjoin the defendant, is what is known as the 
Ionone Derivative patent. 

The defendant’s counsel stated that some years ago 
the complainant in this suit brought an action against 
George Lueders & Company to enjoin them from an 
alleged infringement of the Ionone patent. At the same 
time they had an action pending against Louis A. Van 
Dyk, who is president of the present defendant, Van 
Dyk & Company, to enjoin him from an alleged in- 
fringement of the Ionone patent. 

The Lueders suit was tried first, the attorneys for 
the complainant in the action appearing for Lueders. In 
that suit Lueders was successful, and the suit against 
Louis A. Van Dyk was never pressed. 

The defendant’s counsel further contended that when 
the Lueders counsel became counsel for the present 
complainant, they determined to bring the present suit 
against the defendant to bolster up the expired Ionone 
patent; that all the evidence adduced by the complain- 
ant in this suit is an endeavor to establish the fact that 
on one occasion the defendant had sent to a customer 
a package of Violettan when Ionone had been ordered. 
The defendant’s vice-president had testified in explana- 
tion of this that, “I had previous dealings with this cus- 
tomer in which he stated that when he mentioned 
lonone he meant Violet Base,” and they sold him on 
those previous occasions “Violettan” for that purpose; 
that they had on subsequent occasions interpreted his 
order for Ionone as an order for “Violettan,” and filled 
and billed it accordingly without complaint. 

The defendant contended that no attempt was made 
by the complainant to prove that the defendant had ever 
made or sold any Ionone Derivative, or had in any way 
infringed the letters patent in suit, and the plaintiff's 
contention as to Ionone, and all testimony dealing with 
the sale or manufacture of Ionone, was irrelevant in 
this suit. 

The complainant contended in court that analysis 
of the article alleged to have been purchased from Van 
Dyk & Company established it to be Ionone of the 
Tonone patent. 

The defendant contended, in reply, that while that 
was really of no consequence, the fact was, the contents 
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of the package, which were analyzed, had not been 
properly traced to the defendant, and that their own 
analysis of some of the same article which they had sent 
to this customer showed an absolute different analysis 
from that testified to by complainant’s expert. 

The defendant insisted that, shorn of all the expert 
testimony and irrelevant matter brought forth by the 
complainant for the sole purpose of befogging the court, 
the simple issue was, “has the defendant infringed the 
Ionone Derivative patent by selling an Ionone Deriva- 
tive”; and that as the complainant did not attempt in any 
way to prove this, its action must fail. 





“The Fourteenth Annual Meeting of the Manufacturing 
Perfumers’ Association of the U. S., April, 1908,” has been 
preserved in an elegant volume that we have just received 
from Secretary Hyde. The proceedings have been com- 
piled and edited by Mr. Hyde, and he deserves a great 
deal of credit for the very fine piece of work he has 
turned out. 

As he states in his Foreword “The reports contained 
in admirable form a great deal of information of deep 
import to the trade, coupled with practical, helpful 
suggestions for individual and associate endeavors. The 
special addresses and papers covering the wide variety 
of topics treated involve the most pertinent questions 
and points of interest affecting us to-day, and coming 
from the most practical masterful sources, make an in- 
valuable addition to our association’s permanent litera- 
ture.” This volume is embellished by the excellent 
half-tone cuts of all the officers with the exception of 
Mr. Gilbert Colgate, 2nd vice-president, and another 
feature of interest is the beautiful menu of the banquet. 

The section entitled “In Memoriam” contains touch- 
ing tributes to the memory of Sturgis Coffin and Will- 
iam Phillip Ungerer. Reproductions of the engrossed 
resolutions that were adopted at the 14th annual meet- 
ing are included. 

On the whole, the volume is remarkably free from typo- 
graphical errors, which would indicate that Secretary 
Hyde has burnt plenty of midnight oil correcting proofs. 


Our readers will undoubtedy be impressed by our 
new cover, which bears the handsomely lithographed 
advertisements of two enterprising concerns who cater 
to manufacturers of perfumery and toilet preparations. 
This novel and effective means of advertising is worthy 
of special attention, in view of the fact that never be- 
fore in the history of American trade journalism has 
any concern mapped out such an elaborate advertising 
campaign. Various journals have published special is- 
sues bound in handsome covers that were designed for 
advertising; but never before has anyone made it a 
practice to continue such advertising for a whole year. 

These enterprising advertisers are entitled to special 
attention, and doubtless there will be many who will not 
fail to appreciate the significance of the fact that the 
AMERICAN PERFUMER was selected as the medium for 
this alvertising campaign after a thorough test by 
those concerns. 

Regarding the character of the work, no comment is 
necessary; and we trust that the response of our readers 
will be an added evidence of the encouragement they 
have so freely extended to us and which has imbued 
us with so much confidence for the future. 
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By Akruur S. Cuenty, U. S. Consunt at MEssINA. 


{Last June, when the first reports came from’ Italy 
to the effect that the Italian Government would render 
additional assistance to the lemon growers. and manu- 
facturers of lemon products,. we wrote to the Depart- 
ment of Commerce and Labor in Washington, asking 
that .a special report be..obtained. Our request was 
referred to the State Department, and as a result 
Const Arthur S. Cheney, of Messina, was instructed 
ta;investigate.the situation and make such a report as 
we.had asked for. He has done this important sub- 
ject. full justice, as his statement covers.the cultivation 
and harvesting of lemons; the manufacturing of citrate 
of lime and lemon juice; and the new law for the’ con- 
centration of the trade ina Citrus Fruit Chamber. 
under the,supervision of the Italian Government.—Ed.] 
CENTRALIZATION OF THE TRADE IN CirraTE AND LEMON 

Juice. 

Recent legislation has provided for the formation of 
a ‘so-called Camera Agrumaria (Citrus Fruit Chamber) 
in Sicily, which shall control, under government super- 
vision, in case of need, the very important trade in the 
citrus derivatives. The establishment of this body has 
been the subject of much controversy throughout the 
citrus-producing provinces of Sicily, and the result of 
the operation of the new law is now awaited with 
considerable disquietude in the trade. 

For a proper understanding of prevailing conditions, 
and. for the reason for the recent agitation, it will 
be necessary to briefly describe lemon culture in Sicily, 
the methods of manufacturing lemon products, the 
manner in which the business is conducted and, finally, 
to review some important points in the history of the 
trade during the past few years. 

Sicily is mountainous, and is agronomically divided 
into three zones: (1) Marine zone, in which fruit ripens 
earliest, lemon culture being confined to this zone: 
(2) middle zone, extending from 1,500 to 3,000 feet 
above the sea level; in which oranges may grow but 
not lemons; (3) mountain zone, where the temperature 
is too low and the climate too damp for citrus culture. 

The principle groves of the citri are on the northern 
and eastern coasts, where the mountains rise in bold 
headlands from the sea, having but a narrow strip of 
land in the marine zone, of a loose, sandy character 
at their base. The soil of the hillsides is generally 
clay. On the southern and western coasts the citri are 
not cultivated to any extent, owing principally to the 
lack of water for irrigation and to the presence of 
certain deleterious mineral substances in the soil. 


DIFFERENT Sort RESULTS. 
CONTROL OF RIPENING. 

Besides the varying climatic changes from season to 
season, the character of the soil has a great influence 
upon the maturing and the keeping qualities of citrus 
fruits, while adequate manuring, steady irrigation, and 
proper drainage of the orchards are all essential factors 


in the production of a good crop. Fruit grown on 
light, sandy soil is smaller, of: lighter color, ripens 
earlier, can not be left so long on the trees without 
deteriorating qualities as that grown on a clay soil. 
In consequence the fruit in the fruit grown on clay 
soil naturally commands a higher price in the market 
and, as between “mountain fruit” and “sea coast fruit” 
the fact that the former is superior, is attributed to 
the nature of the soil and not to the climatic: conditions. 

The so-called Verdelli lemons are the result of persist- 
ent endeavor to secure a crop, maturing in the summer 
season, when the demand for the fruit is greatest, and 
higher prices may in consequence be demanded. In 
order to produce this variety, water is withheld from 
the orchards during the summer and the trees allowed 
to partially dry up, this process being also more devel- 
oped by laying bare a portion of the roots. In Sep 
tember the earth and fertilizer are shoveled in again 
and the roots and the trees are plentifully irrigated 
every day. Under these stimulating influences the 
trees spring into great vigor and put forth in October and 
November a full number of blossoms, from which the 
fruit will mature the following July and August. It 
is claimed that this treatment in no way impairs the 
vitality of the trees, and, indeed, it has been practiced 
here in increasing ratio for some years at good profit 
to the lemon growers. Since the American market has 
come to be mainly supplied by California fruit, the 
principal shipment of lemons from Sicily to the United 
States has been of the Verdelli variety. 

The Bianchetti, are, as their names indicate, white 
lemons, which mature from irregular blossoms and 
which are allowed to remain on the tree for a long time. 

The Bastardoni (bastard lemons) also come from the 
irregular blooms, which appear from time to time. 
These lemons present certain well marked character- 
istics; they are usually large, irregular in shape, are 
flattened at the ends instead of having the usual point; 
they are hard, rich in acid and seedless; their skin is 
fine and adheres tenaciously to the meat. The Bas 
tardoni usually remain on the tree over a year, or even 
eighteen months, being particularly able to withstand 
bad weather and parasites. 

STATISTICS OF PropUCTION. 

As regards the productivity of the trees it can be 
readily understood that it is difficult to give the figures 
with precision, on account of the great variety of 
causes which influence the quantity of the product. 

Comparing the average production of adult trees 
in the various lemon-producing provinces of Sicily and 
Italy, the following statement has been compiled from 
an eminent authority, showing the yield of lemons pef 
tree in the different districts: Palermo (Monreale) 
1,000 to 1,100; Messina, 800 to 1,000; Trapani, 600} 
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Catania, irrigated 1,000 to 1,200; Trapani not irrigated, 
500 to 600; Syracuse, 900 to 1,000; Reggio, Calabria, 
800 to 1,200; Naples (Sorrento) 500 to 700; Vesuvius 
region, 300 to 500; Pagani, 200 to 300; Bescia, 500; 
San Remo, IIo. 

Under the most favorable circumstances well-devel- 
oped and vigorous lemon trees in Sicily have yielded 
as high as 1,700 to 2,000 lemons and even more. Very 
recent figures of the total number of lemons produced 
in Sicily are not directly obtainable, but this may be 
roughly calculated. During the past.season there were 
produced here 23,000 pipes of citrate of lime, which 
required 2,300,000,000 lemons, as 100,000 lemons are 
required to make one pipe of 305 kilos, 672 pounds. 
It has been estimated that one-third of the total crop is 
used in the production of citrate of lime. It follows, 
therefore, that there were produced in Sicily the past 
year 6,900,000,000 lemons. 

CAUSE OF INCREASE AND PRoFIts. 

The causes for this large increase are simple. First, 
the better and cheaper ‘transportation facilities re- 
sulting from the construction of more and better rail- 
roads and highways, which have stimulated the in- 
dustry by making it more profitable; it having become 
easier for the manufacturer of lemon derivatives to 
send his products to market, a rapidly increasing de- 
mand for the fruit has arisen, sufficient to far-more 
than offset the partial loss of the American outlet, due 
to the supply of California lemons. Another very im- 
portant factor has been: the recent granting of numer- 
duis.concessions to.tap the beds of the torrential 
streams in-order to obtain the necessary water for ir- 
sigation, without which no successful crop of lemons 
¢an be-raised. These stceams are practically dry,-rocky 


‘wastes during most of the year, but it has been found 


that by digging a deep channel into their beds from: the 
side of a substratum may be reached where water may 
be found. - In the. past few yeafs 10r permits to draw 
off this. watet have been issued in the province of 
Messina of which number 96 were for agrarian purposes. 
It has been estimated that 1 hectare ‘(2.471 acres) 
of ground':in Sicily yieldss-om an average, an annual 
return of $7.80, while the same area in a first-class 
lemon grove, in a good season, may. produce fruit to 
the value of $483. It naturally follows that where- 
ever the location:.is favorable, the soil suitable, and 
the requisite water obtainable, lemon groves are planted. 
Passing over computations of the profits of a lemon 
grove during the first ten years, when the space be- 
tween the standels is utilized for raising cotton or 
cereals, or for viticulture, wé find the following figures 
given by one of the highest authorities in this sub- 
ject, for 1 hectare (2.471 acres) -in full production for 
one year reduced from lire to United States money. Ex- 
penses, hoeing, 4 times, $35.15; fertilizer, 55 pounds per tree, 
for 460 trees, $19.30; transporting fertilizer, $9.65; spad- 
ing, $17.40;-irrigation, $8,70; pruning évery three years, 
yer year, $2.90; ground rent, $28.95; annual deprecia- 
tion, $10.70; interest at 5 per cent. upon sum advanced, 
per year, $6.65, total $139.40. 
‘Recéipts, 320,600 lemons frorn 400 trees, at an aver- 
age of 860 lemons per tree, $494. annual profit $354.60. 
During the fitst ten years’ of growth}: where- other 


products are also cultivated, the profits from a lemon 
grove show a natural increase from the first year to 
the tenth, because of the heavy initial expense, and the 
lessening annual labor. Briefly stated, the average an- 
nual profit from 1 hectare for the entire ten years is 
$430.00. It is ne ary to state that those figures are 
not intended for more than to illustrate an average 
result; and that very different computations may be 
made, according to location of plantation, varying 
seasons, change and cost in water supply, and all the 
nearly infinite variety of conditions which affect lemon 
cultivation. 


Cost oF GATHERING AND ExporTING THE LEMONS. 


The gathering of the crop is done by hand, in order 
not to injure either the small fruit or the new blossoms, 
for it must be remembered that a lemon tree may bear, 
at one and the same time, fruit in all stages of develop- 
ment. Ladders are used to reach the higher branches, 
and to the rounds of these are hung the baskets pro- 
‘ided with hooks, in which the pickers carefully place 
the fruit... As soon as his basket is full, the picker 
hands it to a boy, who empties it upon a bed of straw 
spread upon the ground. Here the men, called stem- 
mers, remove the stems or pedicles with very sharp 
knives, leaving only the calixes attached to the fruit, 
and, at the same time, sort the lemons in a prelim- 
inary way, rejecting all that are distorted, rotted. or 
shrunken. The selected fruit is then transported, in 
other baskets, by different carriers to the storehouse to 
await consignment to the buyer. 

In Sicily, for a not rich grove, the body of crop 
gatherers will generally be composed and paid a daily 
wage as follows: I overseer, 44 cents; 8 pickers, 30 
cents; 3 boy assistants, 14 cents; 2 carriers, 30 cents; 2 
stemmers, 39 cents., Calculating the working day at 
eight to ten hours this body of harvesters should gather 
a crop of say 70,000 lemons at a cost of about $0.07 per 
thousand. Where the lemons are not intended for 
direct export, the harvesting is not undertaken so care- 
fully and is hence performed much more economically. 


MANUFACTURE OF CITRATE OF LIME. 

About one-third of the total lemon crop of this re- 
gion is consumed in the manufacture of citrate of lime, 
and from the peel of these same lemons comes the 
enormous quantity of essential oil, or essence of lemon, 
which furnishes practically the world’s supply, and 
finally, even the peel itself is exported in brine to be 
candied. 

The lemons used for manufacturing purposes are 
those from the winter crop, picked from the tree and 
taken without selection, the discard from the sortings 
in the gardens and in the storehouses, windfalls, and 
all the rest of the poorer quality of fruit. 

‘When brought to the factory the lemons are first 
split with a sharp knife, this work being done by 
women or boys, each one of whom is expected to split 
about 15,000 lemons per day, receiving therefor 15 cents. 

The halved lemons are dumped into long troughs, on 
either side of which stand women with large baskets 
beside ‘them, who rapidly and very cleanly scoop out 
the pulp entire by means of a sharp spoon, the bowl of 
which is set at right angles to the handle, throwing the 
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peel into the baskets. These women, called “separa- 
trici’” receive 4.8 cents for each basket of halved fruit, 
weighing 40 kilos (88 lbs.), and they may each work 
up nine basketfuls per day. 

The pulps are passed between toothed cylinders, 
which tear them to shreds. Provision is of course 
made to catch the juice and to lead it to the vats. The 
shredded mass is then shoveled into large receptacles 
of matting and these are placed in a large press. The 
refuse is consumed for fodder or as fertilizer. I 
am credibly informed that this residue still contains 
more or less juice, and improved methods should in- 
crease the yield. About 11 gallons of juice should be 
obtained from 1,000 lemons. The workmen in the 
press-room receive 58 cents per day, and the foreman 
68 cents. 

The crude juice collected contains water in abun- 
dance, citric acid, malic acid, saccharine matter and 
extracts, albuminoids, and mucilages. On account of 
the sugar contained therein, it has, hitherto, been found 
impossible to preserve the juice without fermentation, 
but very recently an English firm has established a 
finely equipped factory near Messina for putting up, 
unaltered, pure lemon juice for the trade, by a special, 
patented process. 


Finat Process ror CITRATE. 


Concentrated juice, obtained by evaporating the 
crude juice, was formerly put upon the market in large 
quantities, but in recent years almost all of the juice 
is used in the manufacture of citrate of lime. This 
very important material, which seems to be the safest 
form in which the acid principle can be conveyed, and 
is the substance from which the citric acid is directly 
manufactured, is now produced in Sicily in large quan- 
tities. The manufacture of citrate commenced in Sicily 
about fifteen years ago, increasing every year, and 
last year 95 per cent. of the production was exported 
in this form, and only 5 per cent. as concentrated 
juice. The cost of making citrate, is about $7.75 per 
pipe less than for the same quantity of juice; further- 
more it takes three days to boil a pipe of juice, where- 
as a pipe of citrate is produced in two hours. In 
addition, the three days boiling caused a great loss in 
acidity. It takes 120,000 lemons to make one pipe of 
juice; while only 100,000 lemons are required to make 
one pipe of citrate. A pipe of concentrated juice 
contains 434 pounds of citric acid, while a pipe of 
citrate contains 430 kilos. The economy is evident. 
In comparing prices of a pipe of concentrated juice 
fifteen years ago, and of a pipe of citrate to-day, the 
above figures must be borne in mind. 

Briefly described, citrate of lime is manufactured by 
filtering off the warmed crude juice into tinned boilers 
and heated nearly to the boiling point, when finely 
powdered chalk is slowly added while the liquid is be- 
ing constantly stirred. When the effervescence caused 
by the admixture of the carbonate of lime has ceased, 
the citrate readily precipitates out; the residue is again 
treated with milk of lime to reduce the remaining acid. 
The supernatant liquid is drawn off, and the citrate of 
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lime compressed, and then dried in shallow pans in a 
heated room. 

The enormous increase, over 100 per cent., during the 
last ten years in the manufacture of citrate of lime has 
already been noted, and the interesting forecast for 
next season, that the production will exceed by about 
20 per cent. that of the past record year, may now be 
made. 


MANUFACTURE OF ESSENTIAL OIL, 


From the lemon peel is obtained the essential oil. 
The peels are first soaked in water for some four or 
five minutes, in order to soften the envelops of the 
oil vesicles and render easier the expression of the 
oil. They are then carried to the expressing room, 
which is usually darkened and kept as cool as possible, 
to guard against the easy alteration of the delicate and 
unstable oil. The expressing of the oil is performed 
by men, called “sfumatori,’” who usually work from 
shortly after midnight until noon, or until the peel 
prepared that day before is used up. These hours will 
vary much according to season and the amount of work 
on hand, but the adherence to night work is very 
general on account of the absence of light and the 
lower temperature. In the spring, toward the end of 
the season, work must generally be stopped by 8 or 
9 o'clock, except in very favorably situated factories. 

Each workman is seated on a low stool, and has 
before him a glazed earthenware bowl, across which 
and resting in repressions in the rim is a wooden rod 
run through a good sized sponge. In his left hand 
the workman holds another sponge, often cup-shaped, 
against which he presses the outside of the peel, giving 
this a circular, twisting motion. In this way the walls 
of the oil cells are broken and the oil squeezed out 
into the sponge, to drip into the bowl. In this the oil 
rises to the top of the admixed water and sediment, and 
ean then be decanted off. The residue is subjected to 
pressure, and the whole filtered into large copper con- 
tainers, in which it is stored in a cool, dark place, to 
await sale. The “sfumatori” receive from 26 to 2 
cents per day, and should press peels to the weight of 
nearly 400 pounds. 

The expressing of the juice is laborious, expert work, 
and these men are now demanding an increase of 
wages to 55 cents per day of eleven hours. It is 
probable that they will receive an advance to about 50 
cents in the near future. 

Various machines have been tried for expressing the 
oil, but so far without success. The amount of oil 
obtained will vary largely, according to the district and 
the season, but will average from 0.7 pound per 1,000 
lemon peels, for the ripe lemons, to 1 pound, and, in 
rare cases, to even 1.4 pounds. The oil obtained from 
the October and November cuts is larger in amount 
per given quality of lemons, but is lighter in weight 
than that from lemons gathered later in the season. 
The thoroughness of the work of each workman 
(“sfumatore”) is tested at frequent intervals by the 
foreman, who selects pieces at random from the basket 
into which the former has thrown the pressed peels, 
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and squeezes them against the flame of a tiny oil lamp. 
If much essence remains in the peel it will flare up 
brightly in the lamp flame, and thus show that the 
pressing has not been thoroughly done. 

Lemons preserved in brine are also exported to a 
certain extent, but the production in this form is com- 
paratively small. The fruit is simply halved longi- 
tudinally and soaked in casks, in sea water and added 
salt for several days. The water is drawn off and re- 
newed, always with addition of more or less salt, 
several times, and the lemons finally shipped for ex- 
port at the end of the process in the same casks. 


VarYING TRADE SYSTEMS. 


SPECULATION. 


The methods of conducting the very important trade 
in lemon products, somewhat varies in the different 
provinces of Sicily, that obtaining in the province of 
Messina being especially worthy of description, because 
through the port of Messina by far the larger portion 
of the lemon derivatives of the island is exported. 
Thus, statistics show that of the total exports of citrate 
of lime and concentrated lemon juice, there were ex- 
ported through Messina 75 per cent. in 1906 and 1907. 
Messina also exports an average of 77 per cent. of the 
total exportations of essential oils of the Kingdom. 

The system which has been in vogue in Messina 
province for many years depends on a series of ad- 
vances, extending from the merchant, or actual ex- 
porter, down through the manufacturer, to the orchard 
owner, or grower of the lemons. Naturally the mer- 
chants who give the advances are in return given the 
preference for the sale of the goods. 

Lemons are usually sold by the thousand; essence, 
or essential oil of lemon, by weight, in copper con- 
tainers of, generally 1, 5, and 25 lbs. capacity; citrate 
of lime in pipes containing 305 kilos. (672 Ibs.). 

Under the influence of speculation during “boom” 
periods, especially marked in 1907, prices of citrate of 
lime and oil may be suddenly forced up and artificially 
maintained, without any sound commercial reason. It 
is this speculating which has, it is claimed, more than 
anything else, precipitated the present disturbed state 
of affairs. Buying, especially citrate of lime, at steadily 
advancing prices and holding on to their purchases in 
the hope of still greater profit, the speculators were 
caught at the time of. financial crisis in the United 
States with a considerable stock which'they were un- 
able to dispose of. At the close of the year, instead 
of a normal stock of a few hundreds, the purchasers 
had on hand some 3,000 pipes of citrate of lime, and 
the fall in the market inflicted serious losses. 

To illustrate the fluctuation to which the market has 
been subject, the following statement showing the 
average prices of citrate of lime for the past nine years 
is given, the prices reduced to United States currency, being 
per quintal of 220 pounds; 1889, $26.25; 1900, $24.12; 
1901, $25.28; 1902, $20.10; 1903, $22.20; 1904, $24.12; 1905, 
$26.05; 1906, $32.81; 1907, $42.46. Oil of lemon in 1907 
reached a price of over 97 cents per Sicilian pound 
(12 oz.) ; at the present it is about 40 cents. 


Tue New Law For THE CENTRALIZATION OF THE TRADE. 


A new law was enacted on June 5, 1908, whereby a 
Citrus Fruit Chamber (Camera Agrumaria) was estab- 
lished. The object of this new law being to centralize 
the sale of citrate and lemon juice under the direct con- 
trol of the chamber. All goods which are not sold 
through the chamber are subject to a tax, which is 
estimated at 25 to 30 per cent. of the normal value, 
whereas, goods sold to the chamber only pay a com- 
mission of 2 per cent. The effect of this obstacle to 
the unrestricted interchange of goods, the consequences 
of which can not yet be foreseen by the trade, has been 
to stop the usual advances hitherto given by the mer- 
chants. It is to noted that the chamber is not to make 
any such advances until the goods are actually delivered; 
indeed it would not be financially able to do so, as it 
only has a capital of about $40,000, while the merchants, 
in the aggregate, employed a capital of many times as 
much, making these advances before delivery. 

The number of manufacturers of citrate in Calabria 
and Sicily is about 250, the majority of whom possess 
but limited capital, and their competition contributed 
considerably to keep up the prices of lemons. Not 
being able to buy for lack of advances, the number of 
purchases of refuse fruit must diminish, and it. is 
claimed that the present law will injure these manu- 
facturers and indirectly the lemon growers. 


According to the treaties of commerce between Italy 
and Germany, Austria-Hungary, arid Switzerland, Italy 
is bound to lay export tax-on its prodticts. The tax 
therefore, in favor of this chamber has been laid in the 
form of a tax for analysis, the legality of which is 
questioned. 

The decline in prices is due to the great excess 
of production over consumption and the prospects 
being that the next crop will be much larger than the 
last one. There appears to be little doubt that the 
success of the present schetme to enhance the value of 
citrate through this law will prove unsuccessful, and 
that the effects of the ordinary law of supply and 
demand will make themselves felt. 

There remained on hand at the close of last year, 
about 3,000 pipes of citrate of lime The - production 
this year has been closely estimated at 23,000 pipes. 
Granted favorable crop conditions, the production next 
year will be probably 20 per cent. more than the past 
season, or in round numbers 27,000 pipes. This would 
give a total (production and stock on hand) for two 
years of 53,000 pipes. The best average yearly con- 
sumption equals only 16,500 pipes, and there is no vis- 
ible reason to suppose that the demand will suddenly 
increase. Upon this basis there will be a stock on hand 
of some 20,000 pipes of citrate, or over a year’s supply, 
at the close of the season of 1908 and 1909, and the 
next season’s production coming on. Careful observers 
predict that then will come the danger of a real crisis, 
if indeed the present law has not previously proven 
inoperative. 


[A translated copy of the new law and a description of 
the planting and culture of a Sicilian lemon grove 
transmitted by Consul Cheney, are on file in this office.] 
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It seems that nations are amenable to the same habits 
and practices as individuals, and certain circumstances will 
produce in any country much the same conditions as similar 
circumstances will produce in an individual. After the 
depression lasting from 1893 to 1897 this country enjoyed 
an unparalleled period of prosperity until one year ago, 
when there seemed to fall, like a thunderbolt from a clear 
sky, a paralyzing blow on all American industries. Natu- 
rally, those lines dissociated from the necessities of life 
suffered most and have been the slowest to recover, but 
the marvelous recuperative power of the country seems 
to be bringing order out of chaos, so to speak, and all 
signs point to a return to normal conditions, though busi- 
ness Operations will doubtless be conservative for some 
time to come. The result of the presidential election has 
restored confidence to a gratifying degree, and aside from 
the inevitable hesitation due to the tariff revision discus- 
sion, thete appears to be no cloud in the sky. 

Mr. Jarnes E. Davis, of the Michigan Drug Company, 
Detroit, gave an our representative, and 
stated: “When the country settles down after the inaugu- 
ration of Mr. Taft, I look for a banner year in the per- 
fumery business. The American people are using per- 
fumery more freely, and in this respect are following in 
the footsteps of European countries. The sale of bulk 
extract is growing, too; so taking it all in all American 
perfumers may look forward with perfect confidence. 

“By the way, Detroit is growing by leaps and bounds, and 
1910 will show a population of half a million; and ten 
years more will put us in the million class.” 

Mr. Davis is devoted to his home city, and as vice-presi- 
dent of the Board of Trade he has contributed in no 
small measure to its development. 

Mr. F. FE. Ingram, of Detroit also, was in New York 
early this month, to confer with President Ricksecker, of 
the Manufacturing Perfumers’ Association, regarding tariff 
matters and expressed his views to the effect that, “The 
judgment of those who had no apprehension regarding 
the outcome of the election has been vindicated. 1908 
as a whole, while below normal, has been fairly good, 
and the business this fall has picked ‘up.” 

Many of our readers have written us encouragingly 
regarding the outlook, and we take pleasure in printing 
the letters of a: number. 

We sincerely trust that 1909 will go far toward re- 
newing the “spirit” of the industry that was “denatured” 
by the slump. 

Our readers have written us as follows: 


interview to 


St. Louis, Nov. 13, 1908. 


Replying to yours of the 6th regarding the outlook for 
business next year, will say that we have already noticed 
in our business a gradual resumption of trade, and an 
increased confiderice among the retail and wholesale trade. 

One of the most marked results of fhe curtailment of 
iusiness during the past twelve months has been that ‘the 


dealers and manufacturers in general have béen buying 
supplies and goods only as they needed them, and have 
not been putting in heavy stocks; but, now, that the busi- 
ness situation is clear, we believe that many manufacturers, 
just as we ourselves, are putting in large orders for future 
delivery of raw material to be put up in products to meet 
the heavy demand that is bound to come after the first of 
January. 

Trusting that all your readers are finding business im- 
proving, I am, Yours very truly, 

SANITOL CHEMICAL LABorATory CoMPANY, 
Herman C., G. Luytiss, President. 


Brooxtyn, N. Y., Nov. 14, 1908. 

Replying to your Nov. 7, 1908, letter, we find that since 
the election we notice a marked improvement in busi- 
ness conditions, 

Not since our banner year—1907—have we received so 
many new orders and requests for hurried shipments of 
orders previously placed. 

We expect that by March or April of next year our 
factory capacity, which but a year ago was increased 50%, 
will be taxed to its utmost. 

We anticipated these conditions and placed large orders 
for tin-plate and other materials for the coming year, and 
we are therefore, ready for any emergency. 

Nearly all our large customers have voluntarily made 
contracts for the coming year, and we believe this is a 
wise step, as prices are sure to advance later. 

Yours truly, 
AMERICAN STOPPER COMPANY, 
A.FreD E, Bruns, Sales Mgr. 


Rocuester, N. Y., Nov. 13th, 1908. 
In response to yours of the 6th inst., would state we 
thoroughly believe that the election of Mr. Taft has re- 
stored confidence, and we note that there has been some im- 
provement in business during the past few days. We con- 
sider that the outlook for the future business is most en- 
couraging. During the past year merchants have been 
somewhat conservative in their purchases, and as a result, 
their stocks are possibly lower than usual at present, 
therefore, we anticipate a decided improvement during 

1909. Respectfully yours, 
A. SPIEHLER, 


Cuicaco, Nov. 11, 1908. 

Answering your communication of the 6th, I feel posi- 
tive that there will be a general revival of business in the 
essential oil industry from now on. 

Many large consumers within the past year have made 
only small purchases; as a result the stocks are very much 
depleted. Since the national election, which was~a very 
favorable one for the interests at large, there is no doubt 
in the mind of the writer that a general revival will take 
place. Confidence has been restored and'I look’ to see the 
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seme healthy business conditions within a very short time 
that existed in 1906 and the fore part of 1907. 

It is possible that buying will be curtailed until the 
first of the year, but after that date things will again very 
quickly assume the high prosperity mark. 

Yours very truly, 
SETHNESS COMPANY, 
T. O. Seruness, Pres. & Mgr. 


NASHVILLE, TENN., Nov. 10, 1908. 
Answering your letter of Nov. 6th, I confidently be- 
lieve that business will be better in the perfume and toilet 
line. I note that most of the large manufacturing estab- 
lishments ‘in the South are working full forces, and in 
some instances are working overtime, and there being good 
crops throughout the South I see no reason why there 
should not be a brisk business in all lines. I note there 
is a tendency on the part of the merchants to buy more 

liberally since the election. Yours truly, 
F. L. Smiru, Laboratory Dept. 


St. Josepx, Mo., Nov. 10, 1908. 
Replying to your favor of the 7th, beg to advise that we 
are looking forward to 1909 being a prosperous year in the 
extract trade. There will be no political disturbing ele- 
ments and the requirements of the National and State pure 
food laws, as they relate to the extract manufacturing 
trade are now very well understood, and the retail grocery 
trade and the consumers are more familiar with the styles 
of packages and the grades of godds than formerly. We 
therefore, as stated above, expect the coming year to be 
a good year in this line of business, not only in the 

amount of business done but in the profits. 
Very truly yours, 
MoKASKA MILLs, 
R. E. Harvey, Mgr. 


BincHamTon, N. Y., Nov. 11, 1908. 
Replying to yours of the 7th, will say it is noticeable that 
a sigh of relief has already been heard and the patient is 
breathing nearly normal. Look for a general resumption 
of all industries in the near future. Very truly yours, 
Frank E. Harris. 


Cincrnnatt, O., Nov. 11, 1908. 

We have your favor of the 7th, and are pleased to say 
that we have noted a decided improvement in our general 
business, now that the presidential election is over. 

We have always been optimistic in regard to the general 
condition of the trade and have felt that the recent so- 
called hard times in our line was due more to the misgiv- 
ings in the minds of our customers than to any. actual 
depression throughout the country. For sometime our trade 
has improved both in the orders we get through our regu- 
lar salesmen and those that come in by mail. We have 
had many expressions of confidence written us by our 
trade, showing that they are well satisfied with the result 
of the recent election and that they feel that business can 
do nothing but go back to the basis which it was on some 
twelve months ago. 

We would also say we believe your idea of publishing 
the different expressions from the various manufacturers 


and dealers in the essential oil industry will in its turn 
have a good effect on the general trade. 
With kind regards, we are, Very truly yours, 
THe Heexin Spice Company. 


Cuicaco, Nov. 9, 1908. 

Replying to your request for an expression of opinion 
from us as to the influence of the election upon business 
conditions : 

There has been a gradual improvement of conditions dur- 
ing the past year, but actual development and increase of 
business has been held in check awaiting the result of 
the political campaign. In our opinion, marked improve- 
ment in all lines will now become apparent. 

In our own field, the bottling trade, local conditions 
have had a more serious effect than the prevailing business 
depression. Bottled carbonated beverages are largely sold 
in the saloons, and prohibition has seriously crippled the 
bottlers. The result shown on State issues in the recent 
election, particularly in the central West, is distinctly reas- 
suring to all business men whose interests in a measure de- 
pend upon liberal sentiment. Very truly yours, 

W. H. Hutcuinson & Son, 
D. W. Hutcuinson, Vice-Pres. & Treas. 


Cuicaco, Nov. 9, 1908. 

As requested in your favor of November 6th, we give 
you our view of the outlook for business the coming year. 

We have salesmen in the South, West and North, and 
from everyone we have most encouraging reports for a 
large increase of business for ‘the coming year, which we 
predict will be extended during the next four years, 

During the present’ year merchants everywhere have been 
unsettled and purchases have been made from hand to 
mouth, until now the shelves are almost bare of staple com- 
modities in all lines. ‘Stock must be replenished, and with 
us orders from all parts have already commenced to come 
in. There is plenty of money throughout the country, and 
all that is needed is to put it into active life. The whole 
country takes on new courage and looks for immediate 
improvement in every line of industry. Before the election 
one side was afraid and the other dared not make any move 
in business, but now the hatchet has been buried—Nov. 4th 
—and there seems to be a different spirit. Without regard 
to party everyone seems optimistic and will do his best 
to create large business for the coming year. 

Never in our business experience have times looked so 
hopeful and our opinion is not based upon speculation, but 
actual facts. While we do not expect to have a great wave 
of business prosperity at once we do predict there will be 
a gradual increase from month to month. Why? Because 
the great wheels of business which have for so many months 
past been stopped have been set in motion and mills, fac- 
tories, offices and stores seem to be taking on new life. 
It is difficult to find among our business acquaintances a pes- 
simistic person. Very truly yours, 

Price Fravorinc Extract Company, 
Dr. V. C. Price, President. 


Kansas Crty, Mo., Nov. 9, 1908. 
We have. your favor of the 7th asking us for our views 
regarding thé future of business. Replying briefly; would 
say that trade irl this section has been good right along, 
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but we look for an increase of business for the future. 
Crops have been good, confidence is now established, and 
there will unquestionably be an increase of prosperity. 
Yours very truly, 
Faxon & GALLAGHER Druc Co. 


Detroit, Micu., Nov. 10, 1908. 
Your requesting an expression on the business outlook to 
hand. I am pleased to say that our business for several 
months past has been good and at present we are working 
to our limit with prospects most encouraging for the future. 
Very truly yours, 
Darius McLean. 


Rocuester, N. Y., Nov.. 7, 1908. 
Answering your letter of Nov. 6th, we would say that 
we have already noticed a vast improvement in business 
conditions, and can see no reason why the year 1908 
ought not to finish itself with a great deal better record 
than we had hoped for, and there is nothing in the pres- 
ent situation that calls for discouragement. We feel con- 
fident that better times are at hand. Yours very truly, 
Tue C. B. WoopwortH Sons Co., 
F. K. WoopwortH, Vice-Pres. 


PHILapeLpHIA, Nov. 7, 1908. 
In reply to your favor of the 6th inst., would say the 
wheels of progress have been checked for nearly a year 
to such an extent that it is our observation that the 
merchants and manufacturers throughout the country are 
practically without supplies. With the disturbing factor 
of politics removed from the situation and confidence re- 
stored to the capitalists, we afe looking forward with a 
considerable degree of assurance that this country is now 
facing the largest industrial boom ever known in its history. 
We feel we are by no means alone in these views, and 

shall set our sails accordingly. Very truly yours, 
Tue CLawson Company, 
Joun L. Crawson, President. 


Pawtucket, R. I., Nov. 7, 1908. 

The industries of this section, nearly all manufacturing, 
are many and varied and nearly, if not all, have resumed 
with a full force, some putting on night shifts. 

In our case business has been on a steady increase 
for the last two months. We look for a steady and brisk 
trade in extracts, and to those who have purchased sup- 
plies when prices were depressed there should be much 
satisfaction in the trade which is sure to come. 

Yours very truly, 
Lyons Detany Co., 
L. F. Devany. 


Boston, Nov. 7, 1908. 

We feel that the country at large is about to enter upon 
a period of renewed prosperity. The last year, while a 
hard one, in many ways has been a benefit. Business 
men have paused, looked the situation in the face, and 
realizing that the pace was too fast, have readjusted their 
affairs on a sounder, more conservative basis, and are 
tiow in position and prepared to go ‘forward with a 
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stronger push and effort, with a clearer view of the 
situation and all the better for the temporary rest and 
setback. 

In our line the bottlers have pursued this conservative 
policy, ordering only as goods are wanted and repairing 
instead of renewing machinery, consequently are carry- 
ing over very small stocks into the new year and will be 
obliged to order heavily and also replace worn-out ma- 
chinery. We look forward to the new year as being one 
of the best in our line. Very truly yours, 

Biue SEAL Suppty Co., 
Burton S. Treat, Secy. & Treas. 


PHILADELPHIA, Nov. 7, 1908. 


The writer returned from a six weeks’ trip election 
day and found the entire Western country in a most pros- 
perous condition. Trade throughout the South, judging 
from the volume of business reaching us from this sec- 
tion, must also be in a good condition, and we believe 
business in the East, now that the election is over, will 
promptly revive. As soon as trade improves in the East 
the entire country will again be “booming.” 

Wishing the PerruMER contifiued success, I am, 

Yours very truly, 
ARTHUR W. GOLDSTEIN, 
Pres. THe Witpert Co. 


PHILApELPHIA, Nov. 7, 1908. 


The uncertainty of the political situation for the past 
few months has given the dealer an excuse for confining 
his purchases of perfumery wares to the necessary toilet 
articles called for in daily use through the medium of 
the consumer. 

The fond hope of a record-breaking year has thus been 
dissipated long ago, but the manufacturing perfumer is 
now assured of at least four years more of prosperity 
by the assurance of the recently elected head of the Re- 
publican administration that “all legitimate industries will 
be protected.” We believe that the honest matitfacturer 
has nothing to fear from tariff legislation, ard the existing 
seale will not be changed, enabling the matiufacturer to 
give more attention to the finer peffurery produéts that 
call for the highest ideals of the business. Thus we can 
be assured of good times to come and the indications point 
to a much better ending of the business year than what 
many of us have anticipated. Yours very truly, 

SmitH, Kune & Frencu Co., 
J. C. Buck, Secretary. 





, Nov. 19, 1908. 
To the Editor of THz AmeErIcAN PERFUMER 
too William Street, New York. 

Str: Will you be kind enough to tell me 
whether oil of German chamomile, blue, is a 
genuine oil distilled from German chamomile, 
or is it compounded? 

Awaiting your earl 


reply, I am, ‘with 
thanks, 


ours very truly, 


[As a result of several inquiries that we have made in 
the trade, we prefer to let some of our well-info 
readers suggest a reply to this inquiry.—Eb.] 
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AMERICAN PATENTS ON SYNTHETIC VIOLET 
PRODUCTS. 


In view of the widespread interest in the matter of 
synthetic oil of violet we have thought it expedient to 
search the Patent Office records for a complete list of 
the American patents, The list is given herewith in order 
that anyone may provide himself with copies of the pat- 
ents. In each case the number and title of the patent is 
given; and the patentee. Under the name of the latter 
appears the name of the concern to whom the patent was 


assigned, wherever such an assignment was made. 


NO. 
556,943 


550,044 


559,636 


583,719 


583,720 
600,429 


601,193 


617,552 


626,585 


637,209 


650,028 


652,969 


762,765 


765,459 


775,251 


779,187 


PATENTEE, 

J. C. W. F. Tiemann, 
Berlin. 

(Haarmann & Reimer.) 


“ 


Edgar De Laire, 
Paris. 


Joseph Ziegler, 
Hamb burg 
(Franz Fritsche & Co.) 


Philippe Barbier, 
Lyons, France. 
(L. Durand, Huguenin & 
Cie, Basle.) 


Josef Ziegler, 


Hamburg. 
(Franz Fritsche ‘& Co.) 


Isidor Klimont, 
Vienna. 

J. C. W. F. Tiemann, 
Berlin. 
(Haarmann & Reimer.) 
Wilhelm Krauth, 
Ghiesheim A/M, 
Germany. 

J. C. W. F. Tiemann, 
Berlin. 
(Haarmann & Reimer.) 


Philippe Chuit & Fritz 


Bachofen, 
Geneva. 
(Chuit, Naef & Co.) 
Adolf Strebel, 
Frankfort A/M. 
(Haarmann & Reimer.) 


Richard Schmidt, 
Holzminden, Ger. 


(Haarmann & Reimer.) 


Philippe Chuit, 
Geneva. 


(Chuit; Naef & Co.) 
Richard Schmidt, 
Holzminden, Ger. 

(Haarmann & Reimer.) 
Richard Schmidt, 
Holzminden, Ger. 


TITLE. 

Aromatic Ketone and 
Process of Making 
Same. 


Process of Convert- 
ing Compounds of 
the Citral Series 
into Isomers. 


Process of Making 
Ketone from Orris- 
Root. 


Process of Making 
Aromatic Ketones. 


Fragrant Ketone. 
Ionone Derivative. 


Essence of Violets. 


Synthetic Violet Oil 
and Process. of 
Making Same. 


Synthetic Violet Oil 
and Process of 
Making Same. 


Process of Making 
Ionone. 


Process of Decompos- 
ing Ionone. 


Process 


of Making 
Ionone. 


Ionone Derivative and 
Process of Making 
Same. 


Process of Making 
Alpha-Ionone. 


Process 


of Making 
Tonone. 


Homologues of Isoio- 
none and Process of 
Making Same. 

Process of Making 
Cyclie Ketones. 


Process of Making 
Homologues of Io- 
none. 


’ Alpha - beta - methyl- 


ionone Process 
of Making Same. 


VANILLA RESINS AND PROPOSED 
STANDARDS 


By R. O. Brooxs, B.Sc. (Formerly State Chemist, N. J. and 
Penn.) Consulting Food Inspection Chernist, 
191 Franklin Street, New York City. 


Vanilla resins may be defined from the analytical stand- 
point, as those constituents of the vanilla “bean” insoluble 
in water or very weak alcoholic solutions, which are ex- 
tracted from the “bean” by an alcohol of from 50 to 70% 
by volume. All available evidence tends to show that, al- 
though an alcohol of at least 50% by volume is necessary 
or desirable to extract these resins from the “beans,” after 
once having been dissolved they will remain in solution even 
when the alcoholic content of the extract has been reduced 
10 to 15% by natural manufacturing causes, such as in- 
crease in volume due to sugar, evaporation and moisture 
in “beans” used. The lowering of alcoholic strength by the 
direct addition of water, however, seems to precipitate all 
or the greater portion of the resins. 

In conformity with the above definition of vanilla resins, 
the method of estimating the same in an extract consists 
of weighing out a suitable amount (25 or 50 grams) of the 
extract, evaporating off all alcohol over a boiling water- 
bath, making up to approximately original volume with 
warm water, cooling and acidifying with dilute acid (to 
counteract any natural or added alkalinity which would tend 
to hold resin in solution), allowing to stand over night and 
filtering off, washing, drying and carefully weighing the pre- 
cipitated matter. The analysis requires a careful attention 
to details, particularly the method used for collecting the 
small amount of very finely divided precipitate thus ob- 
tained and the temperature of drying. 

Concerning resins, in general, it is only recently that much 
has become known relative to the chemical constituents of 
these very complex and variable substances. The researches 
of Tschirch have elucidated to some extent the composi- 
tion of more important resins, such as copal, dammar, 
guaiactm, mastic, colophony and dragoti’s blood, but little 
if anything, has been ascertained as to the make-up of 
what we know as vanilla resins. As separated in an 
analysis they appear as a dark brown amorphous powder, 
without distinctive taste or odor. In the “bean” they 
probably are united with other substances of flavoring 
and odoriferous value, possibly as oleo-resins (mixtures 
of resin and essential oils, sometimes called balsams), or 
as gum-resins, containing gums. Whether of a definite 
flavoring value or not, the vanilla resins are a valuable 
analytical index, as demonstrating approximately if the cor- 
rect proportion of beans to menstruum has been used, and 
if the latter was of a sufficient strength and the extrac- 
tion process such as to insure a complete extraction of 
the “bean.” 

The proportion of resin present in vanilla “beans” has 
been grossly overstated. Leach (Food Inspection and 
Analysis), blindly quoting A. S. Mitchell’s statement in 
the provisional official analytical methods (Bull, 65, Bureau 
of Chemistry), gives from 4 to 11% as the resin content 
of vanilla “beans,” according to which from 0.35 to 1.0% 
resin should be present in an extract properly made. The 
highest percentages ever found by the writer were 0.63% 
and 0.52%, in pure extracts known to be, or indicated by 





168 


the vanillin content to. be, made from more than the cus- 
tomary 100 grams of “beans” to the litre of finished ex- 
tract. In eighteen other pure, high grade extracts the 
resin content ranged from 0.096% to 0.47%, only two of the 
samples showing over 0.2 per cent. 

In the September issue of THe AMERICAN PERFUMER 
there was proposed by the editor for discussion, a standard 
for vanilla extract, based upon a belief (shared by the 
writer) that 2 to 8% was nearer being correct for the 
proportion of resin in vanilla “beans,” and that more 
than 0.25% vanillin in an extract made from the usual pro- 
portion of “beans” and menstruum, indicated the addition 
of artificial vanillin. The latter is without doubt a cor- 
rect proposition in the light of all published data and, to 
ascertain, if the proposition to fix 0.2% as the minimum 
limit for resin, in a vanilla extract made with alcohol of 
proper strength, was tenable, the following investigation 
was undertaken: 

Five samples of normal, trade-standard varieties of 
cured vanilla “beans” were obtained from importers and by 
following exactly the quantities and procedure laid down 
in the U. S. Pharmacopeeia for making tincture of ginger, 
very high grade extracts were prepared by one of the most 
progressive, careful and expert flavoring extract makers 
in trade circles, Mr. E. Hornbeck, New York. The five ex- 
tracts in question were then examined for their resin con- 
tent by the writer, using the method outlined above and 
collecting the precipitated matter on an ignited matt of 
asbestos pulp in a Gooch crucible. After drying the resins 
at a low temperature and weighing, the same were burnt 
off and the crucible and asbestos reweighed; no change 
from the weight of the crucible, etc., before collecting resins 
in it, being noticeable. The filtrate in each case was per- 
fectly clear and straw-colored and contained no unprecipi- 
tated resin. 


Expressed as percentage of extract examined the find- 
ings were as follows: 


No. 1131 Mexican (whole beans) 0.128% resin. 
No. 1132 Mexican (cut beans) m 
No. 1133 Seychelle (Bourbon cured) 0.192% 

No. 1134 Comoros (Nossi Bey) 

No. 1135 Comoros (short) 


The above seems to indicate, similar to the data pre- 
viously mentioned, that 0.2% is entirely too high a mini- 
mum limit for resin in vanilla extract and that a 0.1% 
limit would be liberal enough for all purposes. 

To arrive at a clearer idea as to the percentage of 
resin in vanilla beans and also to ascertain the thorough- 
ness of the above extractions, the beans used in each case, 
together with a sample of a mixture of two standard 
trade varieties, were examined for their resin content 
by the following method. 

Five grams (carefully weighed) of thinly sliced sec- 
tions representing different parts of ten different beans 
of each variety were macerated with a little 60% alcohol 
in a motar with a pestle, until a thin paste resulted. This 
was then completely transferred to a filter and after the 
rapid filtration had ceased, was transferred back to the 
mortar and ground to a still finer state of division with 
70% alcohol and sand. Transferred again to the filter 
with all washings from the mortar, it was washed with 
60% alcohol until the filtrate was nearly colorless; then 


THE AMERICAN PERFUMER 


filter and residue were squeezed in a cloth until dry, the 
liquid thus obtained being filtered before adding to the 
first filtrates. 

The extracts thus obtained must have contained all 
resin in the beans used and analyzed as follows: 
Mexican (whole) 

Mexican (cuts) 

Seychelle (Bourbon cured) 

Comoros (Nossi Bey) 

Comoros (short) 

Mexican and So. American (equal parts).. 2.56% 

The above illustrates how grossly the proportion of 
resin in vanilla beans has been overstated; and although 
much more data is desirable before attempting to formu: 
late any statements worthy of scientific merit, yet it is 
evident that from 1% to possibly 5% is nearer the truth 
as to the proportion of the above analytically defined resins 
in vanilla beans. 


OR NOELLE INORE AE BELL BONEN YESS TILT, 
OBITUARY. 


John H. Keller, who founded the Keller Soap Works 
in New Orleans sixty years ago, died in that city on 
November 5 at the age of seventy-eight. 

He was born in Switzerland and came to this country 
in 1868 and landed in New Orleans with just one dollar 
in his pocket. During the first three years he worked in 
soap factories, and then a chance for a lucky speculation 
in land presented itself. The initial jnvestment was 
$1,275, which included a small frame structure in which 
Mr. Keller began making soap. From such humble begin- 
nings the business was built up, and in March, , 1906, Mr. 
Keller sold out to the Keller Magic Soap Works for 
$100,000. _- 

Mr. Keller was well liked im the city of his adoption, 
and was highy praised for his charitable disposition. 

He is survived by four daughters, two sons and many 
grandchildren. 


Darwin R. James, one of the most distinguished citizens 
of Brooklyn, N. Y., died very suddenly at 4 o’clock Nov. 
19th, at his residence, 226 Gates avenue, He had been suf- 
fering from nervous indigestion for a few days past, but 
his family were quite unprepared for a serious termination 
of his illness. Mrs. James and seven children survive him, 

Mr. James was born in Williamsburg, Mass.; May 14, 
1834. He received his education in the Williamsburg 
schools and at Mount Pleasant Boarding School, Amherst, 
Mass. He came to New York in 1851 and entered upon his 
business career. He was a member of the firm of Packard 
& James, spice dealers and flavoring extract makers, at 
123 Maiden Lane, which later became D. R. James & Bros. 
He retired from active business three years ago, and with 
his wife made a second trip around the world. 


Thomas Albert Lander, retired manufacturer of per- 
fumes, died of apoplexy Saturday in his residence at No. 
530 Kosciusko street, Brooklyn. He was sixty-one years 


old- and a veteran of the civil war. For several years 
he was chaplain of McPherson-Doane Post, Grand Army 
of the Republic. He left a widow and one son. 


M. Lemercier, perfumer for Rallet Freres, of Moscow, 
Russia, brother of A..Lemercier, perfumer, Colorado 
Springs, Colo., died recently. . 
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PURE FOOD AND DRUG NOTES. 


In this section will be found all matters of interest con- 
tained in FeperaL and Stare official reports, newspaper 
items, etc., relating to perfumes, flavoring, extfacts, etc. 


FEDERAL. 








We have received the following publications from the 
Department of Agriculture: 
Food Inspection Decision 97 (“Soaked Curd” cheese). 
Notice of Judgment Nos. 22-24. 
22.—Misbranding of eggs. 
23.—Adulteration and misbranding of vinegar. 
24.—Adulteration and misbranding of molasses. 





The twenty-fifth annual convention of the Association 
of Official Agricultural Chemists was held in Wash- 
ington November 12 to 16, at the ‘Hotel Nor- 
mandie. A number of papers relating to drugs with 
their processes of analysis for the determination of 
their active principles, etc., were read and discussed. 

L. F. Kebler presented reports on the official agricul- 
tural methods used in the examinations of crude drugs, 
and also the methods employed in determining the 
dangerous substances often contained in headache 
powders. 

Matters tending to the unification and standardiza- 
tion of methods of analysis were given thorough at- 
tention. In the discussion on -these matters it ‘was 
brought out that great aid could be rendered the chem- 
ists throughout the country by developing such uni- 
form and accurate processes, thus insuring greater 
certainty in technical analysis to be used in court under 
the Pure Food and Drugs Law. 

The constitution of the association was amended so 
that hereafter the chemists, not only of the United 
States, but of all North America, are eligible for full 
membership, instead of as heretofore, when Canadian and 
Mexican chemists only had a reading membership. 

The following officers were elected: President, Dr. 
W. B. Bigelow, of Washington, D. C.; vice-president, 
C. Withers, of North Carolina; treasurer, Dr. Harvey 
W. Wiley, of Washington, D. C. 





STATE. 


California—Monthly Bulletin for September. This 
contains nothing of interest to makers of flavors and 
toilet articles. 

Twentieth Biennial Report of the State Board of 
Health for the fiscal years from July 1, 1906, to June 
30, 1908. On page 216 a tabular statement of flavoring 
extract investigations is given. Out of 32 extracts, two 
were found to be adulterated and 22 adulterated and 
misbranded. The adulterations consisted mainly of 
coloring matter added to conceal inferiori‘:: and imita- 
tion. In some instances the percentages of different 
ingredients were below. the standards of purity in 
Circular 19. 

Indiana—The Supreme ‘Court of Indiana handed 
down a decision on October 14, holding that the pro- 
vision of the Pure Food Law making the proprietor of 
an establishment responsible for the acts of his clerks 
is constitutional. 

Kansas.—Ten lemon extracts have been: found de- 
ficient in seme particular, to wit: 


No. 1324.—Good Luck Flavoring Extract of Lemon. 
Mfr., Dr. J. H. Oyster,” Paola, Kans. Contains only a 
trace of lemon oil. Illegal. la ite 

No..1358 Tincture of Lemon. Mfr., R. L. Igel, Leaven- 
worth, Kan. . Contains only 4.4 per cent. lemon oil. Illegal. 

No. 1372—Extract of Lemon. Mfr.,; Chas. Reb- 
somen, Leavenworth,,Kan. Contains -only a trace of 
lemon oil. I]legal. 

No. 6243.—2-0z. Full Measure Howell’s Pure Ex- 
tract of Lemon. Atantic Importing Co., New York. 
Passed in respect to oil of lemon content, but this sam- 
ple is short measure 9.4 per cent. 

No. 6246.—Standard Extract of Lemon. Mfr., Ma- 
lacca Mills, Kansas City, Kan. .Contains coal-tar dye, 
which is not declared, and contains no oil of lemon. 
Illegal. 

No. 6248.—Extract of Lemon, made from oil of 
lemon. Grain spirits 5 per cent., color natural. Mfr., 
Diamond Mfg. Co., Kansas City, Kan. Contains no 
oil of lemon, as would be expected from the use of an 
alcohol so dilute as to contain only 5 per cent. spirits, 
in which the lemon oil would be insoluble. Illegal. 

No. 7211.—Same brand and manufacturer as 6343 
above. Passed in respect to content of lemon oil, but is 
6.3 per cent. short measure. 

No. 7214.—“Evan’s Anchor Brand Double Strength 
Extract of Lemon, Pure, Strong and Full Measure.” 
Mfr., D: G. Evans, St. Louis. Contains no oil of 
lemon. Illegal. 

No. 7230.—‘Lemon Extract for Flavoring Delicacies. 
Contains 10 per cent. lemon oil, 33 per cent. alcohol, 
saffron color.” Mfr., Jones & Wiegand Tea & Coffee 
Co., Wichita, Kan. The per cent. of alcohol is as 
declared, but there is only a trace of lemon oil present, 
as could be foretold by low per cent. of alcohol used. 

No. 7231—Lemon Extract for Flavoring. Mfr., 
same as in 7230. Oil of lemon, only a trace. Illegal. 

Maine.—Official Inspection No. 4 deals with the 
misbranding of canned and bottled goods. 

New Hampshire.—Sanitary Bulletin of the State 
Board of Health deals with matters of health. 

Pennsylvania.—Monthy Bulletin of the Dairy and 
Food Division of the Department of Agriculture. Con- 
tains a reprint of an address entitled “Food Laws and 
Their Enforcement” read by James Foust, Dairy and 
Food Commissioner, at the 12th Annual Convention of 
the Retail Merchants’ Association of Pennsylvania, at New 
Castle, Pa., Sept. 2, 1908. 

Showell & Fryer, Philadelphia, Pa., paid a fine of $60 for 
selling adulterated and misbranded extract of pepper- 
mint. 





Fritzsche Brothers, New York, have favored us with 
a price list of specialties for the manufacture of high 
grade perfumes, fine toilet soaps and toilet prepara- 
tions, dated Nov., 1908. They call special attention to 
the fact that their parent house is continuously de- 
voting special work -and interest-to- the further devel- 
opment and improvement of the line of scientific prep- 
arations and natural derivatives used in the manufac- 
ture of perfumes and kindred preparations. 

This booklet is characterized by the very full:and 
carefial scientific explanations that follow the price 
quotation of each of the articles listed. Their exploita- 
tion has been confided to a special department. 
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TRADE NOTES 


Philadelphia.—Manufacturing perfumers and agents 
in Philadelphia are already beginning to feel the effects 
of the settlement of the political situation. 

The increase in the cost of some soap stocks and the 
expected advance in other stock has been responsible 
for the receipt of many good-sized orders by jobbers 
and agents of the higher grades, and in this line, it is 
said, there is no complaint to be made as to the con- 
dition of business. 

Representatives of the jobbing trade report the 
heaviest sales to be on foreign goods, but representa- 
tives of the American manufacturers—those who are 
selling direct to the trade—report plenty of business. 


| 





The Smith, Kline & French Company issued in- 
vitations to the retail druggists of southern New York, 
Pennsylvania, New Jersey and Delaware to visit on 
November 9 their new buildings on Fifth Street above 
Arch, Philadelphia, as well as their laboratories at 
Canal and Poplar Streets. The invitation was accepted 
by more than 150 retailers. The company is prepar- 
ing to make substantial additions and improvements 
to their laboratory. 


Professor I. V. S. Stanislaus, formerly well known 
in New York as an expert in the analysis of perfumes 
and toilet waters, but now the dean of the department 
of pharmacy of the Medico-Chirurgical College of Phila- 
delphia, was a recent visitor to New York in the in- 
terests of the former business. In the near future he 
expects to devote considerable attention to the ana- 
lytical field in its application to perfumes and affiliated 
lines. 


“Essential oils and flavoring extracts” will be the 
general subject for discussion at the meeting on the 
evening of March 2 of the Philadelphia branch of 
the American Pharmaceutical Association at the Col- 
lege of Physicians. 

The Drug Club of Philadelphia has adopted resolu- 
tions of regret and sympathy upon the death of, after 
a short illness, Albert Haverstick, an active mem- 
ber, who for many years had been one of the selling 
agents in Philadelphia for Colgate & Company. C. W. 
Haviland, who with Mr. Haverstick was in charge of 
the Philadelphia office, it is understood, will continue 
the management. 


Fels & Company, soap manufacturers at Seventy- 
third Street and Woodland Avenue, Philadelphia, have 
had plans prepared for a four story and basement addi- 
tion to their plant. The proposed building will be of 
brick with interior of concrete and steel. 





Judge Hough, in the United States District Court, 
Southern District of New York, on November to granted 
discharges to Thomas McCarty and the Balm Soap 
Company, No. 10 Murray Street, in which he was a 
partner. His liabilities were $53,865, and the company’s 
$16,459. 


One of the neatest perfumery catalogues that we 
have ever seen has beer issued by A. P. Babcock, New 
York. As a frontispiece, a Corylopsis of Japan label 
is inserted. The iflustrations are half-tone, which 
serve to give a very good idea of the appearance of 
the handsome packages by which the Babcock line is 
characterized. The catalogue is printed on tinted 
paper with topical border drawings, and is handsomely 
bound with 2 brown cover and tied with a silk string. 


Heine & Co., New York, have furmished us with a 
copy of their November price list describing Heiko. 
products, flower oils, flower sanatols, chemicals, sun- 
dries and essential oils. 


Mr. Arthur Knowles, factory superintendent of La 
zell, Dalley & Co., New York, is the happy father of 
his third boy, who was born on Oct. 2i. 


Mr. S. H. Smith, who is in charge of the perfume 
laboratory of Siegel, Cooper & Co., Chicago, was a 
visitor in New York recently. 


The Arabol Manufacturing Company, 100 William 
Street, New York City, call attention to their Tinnol as. 
a reliable sticker to paste labels on tin without dis- 
coloring. They make a great variety of pastes and 
gums for labeling bottles and receptacles of any kind. 
They state that they are prepared to meet any special 
or exceptional condition. 


Messrs, Ungerer & Co. are inviting special attention 
to some interesting accounts of their foreign principals. 
The series began in the advertising space of Ungerer 
& Co., in our October issue, and will continue for 
several months. In this issue they call attention again 
to the house of Pappazoglou, and this will be fol- 
lowed by the house of Allen in December and Jan- 
uary; the house of Jeancard in February and March, 
and the house of Chuit-Naef in April and May. 


A sequel to the editorial charges made by Lord North- 
cliffe’s newspapers in London, regarding an alleged soap 
trust, is the libel judgment of $115,000 obtained by 
Edward Cook & Co., William H. Lever, M. P., and 
Joseph Watson & Sons recently obtained judgments 
for the same cause, amounting to $500,000. 


William D. Freeman, Cincinnati, Ohio, has purchased 
a property 52x150 feet in Norwood on which to erect 
his new perfume factory. 





On election-day afternoon the office of Gowan & 
Son, soapmakers, at Chicago and Perry Streets, was 
entered and a quantity of jewelry, watches, airguns 
and other articles given away as premiums, amounting 
in value to about $100, was stolen. 


The directors of A. & F. Pears, Ltd., recommend, 
after adding a further sum of £3,642 to the depreciation 
account, a dividend for the half year ending June 30 
on the ordinary shares at the rate of 12 per cent. per 
annum, making, with the interim dividend, 10 per cent. 
for the year, and carrying forward £0,835. 
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Alfred W. Bush, one of the managing directors of 
W. J. Bush & Co., Ltd., London, returned to England 
on November 25 on the Lusitania, During the course 
of an interview with our representative he voiced his 
pleasure with the marked courtesy that is displayed 
by American manufacturers. Mr. Bush expressed him- 
self as being gratified with the progress made by the 
American house, W. 0 Bush & Co., Inc. To aid in 
further development of the business, a New England 
agency has been established at 88 Broad St., Boston, 
in charge of Mr. Allan Claflin. This trip was Mr. 
Bush’s first to the United States, and the impressions 
that he received have convinced him of the certainty 
of marvelous development in store for this country. 


Mr. and Mrs. J. R. Black, of Shimonoseki, Japan, 
were recent visitors to this country. Mr. Black is 
manager of the Shimonoseki branch of Samuel Sam- 
uels & Co., London, England, whose American agents 
are Rockhill & Vietor, New York. 


Chuit, Naef & Co., Geneva, Switzerland, have favored 
us with a transcript of the complete report made by 
Ernest J. Parry, the great English chemist who made 
a careful chemical analysis of many of Chuit, Naef 
& Co.’s synthetics. 


The George Lorenz Co., manufacturers of perfum- 
ery, who have been established in Toledo, Ohio, for 
a number of years, have moved their factory to New 
York, and are now located at 104 to 110 E. 129th St. 
The company has been reorganized and has made plans 
for a large extension of the business. The business 
office is at 621 Broadway, New York. 


We have received the following circular: 
New York, Oct. 20, 1908. 
“We take pleasure in announcing to the trade that 
we have secured the exclusive rights to manufacture 
the well-known “Whitlatch” perfumes containing the 
natural flower; and the manufacture and preparations 
of the goods will be personally supervised by Mr. R. W. 
Whitlach. 

“The United States Courts having declared the Pat- 
ent No. 840,105 of Mr. John Blocki to be good and 
valid, and with the “Whitlach” brand now in our con- 
trol, we beg to call your attention to the fact that any other 
brands of perfumery containing the natural flower are 
infringements of this patent and the dealer liable; any such 
infringements will be vigorously prosecuted. 

“THe NaturaL Flower PerrumMeE Co., 
“John Blocki & Sons, Props.” 


One of our new advertisers in this issue, the Fa- 
brique de Produits Chimiques, formerly W. Mallman, 
Roermond, Holland, have scent us a satalogue de- 
scribing their complete line of synthetics. Special at- 
tention is called to Artificial Musk 100 per cent. 
(Xylol), Artificial Otto of Violets, Artificial Otto of 
Roses, etc. 


Mr. Arthur G. Cailler, of Cailler & Co., Messina, who 
conducts the American business of his firm, with head- 
quarters in New York, will sail for home on the Caronia 
Nov. 28. He will be abroad for some five or six weeks. 
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Dr. E. Charabot, of Grasse, France, whose visit to 
this country was recorded in our October issue, sailed 
for home on La Provence October 29. He was highly 
delighted with his American trip and stated that to his 
mind American perfumers have made great progress 
in the quality of their perfumes and in the appearance 
of their packages. 


William Atwater Peters recently accepted a position in 

charge of the perfume department of John Wanamaker, 

New York. There is every 

reason why Wanamaker’s 

new department should 

prove to be a marked suc- 

cess, for Mr. Peters has had 

an unusually good training 

in his art. He was em- 

ployed by Colgate & Co., 

about six years under the 

late W. P. Ungerer, and 

was thereafter connected 

with Oakley & Co., and W. 

R. Bradley & Son for some 

time. Mr. Peters is a New 

York “boy” and as such, 

is always on the lookout for new material that may 
prove of value. 


One of the most enthusiastic of the recent European 
visitors to this country was Mr. E. Schlienger of Ber- 
trand Freres, Grasse, 

France, whose likeness we 

present herewith. After the 

completion of his business 

here he gave himself a few 

days of grace in order to 

see the election night cele- 

bration in New York, and 

on November Sth sailed for 

home on La Loraine. He 

joined the contingent from 

Rockhill & Vietor in the 

parade that took place on 

Saturday afternoon, Octo- 

ber 31, and when he was 

recognized by the Grand 

Marshal of the oil, paint and drug section, the band 
received a tip to play the Marsellaise, which, of course, 
highly gratified Mr. Schlienger. 


Mr. T. W. Stemmler, of T. W. Stemmler & Co., 
New York, will return from a European trip about 
December 15. T. W. Stemmler & Co. are the Ameri- 
can representatives for Petko Iv. Orozoff et Fils, Kazan- 
lik, Bulgaria, producers of Otto of Rose. 


Henry C. Berghoff, former mayor of Fort Wayne, 
Ind., has tendered his resignation as cashier of the 
German-American National Bank, to take effect on or 
before January 1, and will associate himself with his 
brother, Gustave A. Berghoff, in the active manage- 
ment of the Summit City Soap Works. 
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NOTE TO READERS. 


This department is conducted under the general super- 
vision of Samuel E. Darby, Esq., Patent and Trade-Mark 
Attorney, 220 Broadway, New York, formerly Chief Clerk 
and Examiner U. S. Patent Office. This report of pat- 
ents, trade.marks, labels and designs is compiled from the 
official xévords of the Patent Office in Washington, D. C. 
We include everything relating to the four co-ordinate 
branchés: of the essential oil industry, viz.: PrrFuMEs, 
Soap, FLAVORING Extracts and TorLet PREPARATIONS. 

Phe *ttade marks illustrated are described under the 
lieadingy “Trade Marks Applied For,” and are those for 
which: registration has been allowed, but not yet issued. 
Adit protests. for infringement, etc., should be made prompt- 
lyto the Commissioner of Patents, Washington, D. C. 

All inquiries relating to patents, trade marks, labels, copy- 
rights, etc., will receive Mr. Darby’s attention if addressed 
to 

be PATENT AND TRADE Mark Dept., 
Perfumer Pub. Co., 
100 William St., 


New York. 


PATENTS GRANTED. 


901,708.—Process oF Maxine CAMPHOR.—Joseph Hert- 
korn, Berlin, Germany. Filed June 1, 1908. Serial. No. 
435,888. 

3. The process of producing camphor which consists in 
adding to a strong solution of hypochlorite of lime a 
strong solution containing chlorid of copper and chlorid 
of iron, adding borneol to the resulting mixture, con- 
trolling the temperature during the oxidation of the 
borneol by said resulting mixture, and purifying the oxi- 
dized product substantially as described. 

2,750.—DETERGENT FOR Use WitH HaArp AnD SALT 
Waters.—Robert Macpherson, Brondesbury, and William 
E. Heys, Bushey, England. Filed Feb. 10, 1906. Serial 
No. 300,467. 

1..The process of producing a detergent for use with 
hard or salt waters, which consists in treating.a vegetable 
proteid under heat with a ‘sufficiency of strong alkali so as 
to break down the proteid with the dissociation of 





amino-fatty acids and saponifying the so separated amino- 
fatty acids together with cocoanut olein. 

~ 2. The process of producing a detergent for use with 
hard or salt waters, which consists in treating a vegetable 
proteid under heat with a sufficiency of strong alkali so 
as to break down the proteid with the dissociation of 
amino-fatty acids and saponifying the so separated amino- 
fatty acids together with cocoanut olein, and finally adding 
a filling material as ‘specified. 

903,047.—Process oF PropucING Borneo. ESTERS.— 
Engelbert Bergs, Ludwigshafen-on-the-Rhine, Germany, 
assignor to Badische Anilin & Soda Fabrik, Ludwigshafen- 
on-the-Rhine, Germany, a corporation. Filed Oct. 23, 1906, 
Serial No, 340,206. (Specimens.) 

1. The production of borneol esters by heating pinene 
hydrochlorid with a zine salt of an organic acid in the 
presence of an organic acid substantially as hereinbefore 
described. 

2. The production of borneol esters by heating pinene 
hydrochlorid with zinc acetate in the presence of acetic 
acid. 





TRADE MARKS REGISTERED. 


70,933.—Talcum Powder, Face-Bleach and Tooth-Pow- 
der.—Mary L. Babcock, New York, N. Y. 

Filed April. 30, No. 
August 18, 1908. 

70,935.—Toilet Cream.—The C.. B. 
Co., Rochester, N. Y. 

Filed July 9, 1908. Serial No. 36,032. 
gust 18, 1908. 

70,937.—Soap.—Fisk Mfg. Co., Springfield, Mass. 

Filed July 1, 1908. Serial No. 35,899. Published August 
18, 1908. 

70,940.~—Powder for Softening Water and for Cleansing. 
—James Pyle & Sons, Edgewater, N. J. 

Filed May 22, 1908, Serial No. 34,880.’ Published Au- 
gust 18, 1908. 

70,989.—Lucca Olive Oil_—Joseph E. Gatti & Bro., Wash- 
ington, D. C. 

Filed June 29, 1908. Serial No. 35,832. 
gust 18, 1908. 

71,011.—Soap.—Consolidated Soap. Company, New York, 


1908. Serial 34,492. Published 


Woodworth Sons 


Published Au- 


Published Au- 


~ Filed June 20, 1908 Serial No. 35,643. Published Aw 
gust 25, I . 
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71,026.—Soap and Soap Powder.—Lever Brothers Com- 
pany, Portland, Me., and Cambridge, Mass, 
Filed June 29, 1908. Serial No. 35, 843. 
gust 25 1908. - 

71,032.—Flavoring E lalla Royal Remedy & Ex- 
tract Co., ‘Dayton, Ohio. 
Filed February 27, 1908. 
Tune 2;,-1908. 

71,039.— Tooth-Creams.— Washington Chemical & Denti- 
frice Mfg. Co., Colville, Wash. 

Filed April 29, 1908. Serial No. 34,460. 
gust 25, 1908. 

71,162—Spices and Flavoring Extracts—G. H. Ballou 
Company, San Diego, Cal. 
Filed August 19, 1907. 
reat 17, 1907. 
,235.—Hair-Remover.—William  G. 

york. fs 
Filed June 9, 1908. Serial No. 35,230. 
tember 8, 1908. 

71,243.—Hair-Tonic.—A,. S. Strouse Mfg. Co., 
phia, Pa. 

Filed July 1, 1908. Serial No. 35,895. 
ber 8, 1908. 

71,254.—Hair-Tonic.—Francesco Isidoro Carreras, New 
York, N. Y. 

Filed June 2, 1908. Serial No. 35,074. 
tember 8, 1908. 

71,265.— Certain Toilet 
Thomas, New York, N. Y. 
Filed May 26, 1908. Serial No. 34,962. 
tember 8, 1908. 

71,267.—Semisolid Toilet Preparation—Henry Solomon 
Wellcome, London, England. ; 
Filed December 23, 1907. Serial No. 31,905. 
September 8, 1908. 

71,304.—Liquid Soap.—Maxim Chemical Company, New 
York, N. Y. 

Filed June 2, 1908. 
tember 15, 1908. 
71,340.—Toilet Cream.—William Joseph Pechin, Phila- 
delphia, Pa. 

Filed July 2, 1907. 
13, 1907. 
71,363.—Medicated Preparation for the Hair, Scalp and 
Skin. Barclay & Barclay, New York, N. Y 
Filed February 13, 1908. Serial No. aie 
September 15, 1908. 


Published Au- 


Serial No. 33,023.. Published 


Published Au- 


Serial No. 29,452. Published 
Koronby, New 
Published Sep- 
Philadel- 


Published Septem- 
Published Sep- 
Preparations. — Vincent BB. 
Published Sep- 
Published 
Serial No. 35,089. Published Sep- 
Serial No. 28,567. 


Published August 


Published 





LABELS REGISTERED. 

14,417.—Title : “The Key To Your Success.” (For a 
Skin-Cultivator and Germ-Eradicator.) George A. 
Schmidt, Chicago, Ill. Filed July 27, 1908. 

14,439.—Title: “La Creme ‘Disinfectine’ Toilet Soap.” 
(For Toilet Soap.) The Hygienic Products Co., Canton, 
Ohio. Filed September 4, 1908. 

14,451.—Title: “Mme. Schoham’s Hair Restorer.” (For 
a Medical Preparation.) Bertha Schoham, New York, 
N. Y. Filed August 28, 1908. 

14,452.—Title: “Savage’s Hair Tonic.” (For a Hair 
Remedy.) John M. Savage, Franklin, N. H. Filed 
September 8, 1908. 

14,453.—Title: “Mme. Helene’s Golden Hair Tonic.” 
(For Hair-Tonic.) Rose C. Smith, Brooklyn, N. Y. Filed 
September 19, 1908. 

14,454.—Title: “Dr. I. H. Lewkowicz’s Antiseptic Tooth 
Wash.” (For Tooth-Wash.) I. H. Lewkowicz, Sharon, 
Pa. Filed August 26, 1908. 

14,455.—Title: “Dr. I. H. Lewkowicz’s Antiseptic Tooth 
aste.” (For Tooth-Paste.) I. H. Lewkowicz, Sharon, 
Pa. Filed August 26, 1908. 

14,500.—Title: “Cosmos Hair Remedy.” (For a Remedy 
for Baldness.) Nellie Hicks, Los Angeles, Cal. Filed 
January 20, 1908 


(For a Toilet Cream.) 
Denver,, €ole. Filed 


14,502.—Title: “Climatic Cream.” 
The Dry Climate Drug Company, 
October 3, 1908. 
14,506:—Title: 
Scouring Soap.) 
October 5, 1908. 


Klenzer.” (For Powdered 
Chicago, Ill. Filed 


“Kitchen 
Fitzpatrick Bros., 





TRADE MARKS APPLIED FOR. 

32,489.—The Knowlton Danderine Co., Chicago, IIl. 
Filed Jan. 30, 1908—A Liquid Preparation for Use as a 
Scalp-Tonic. 

32,747.—The Harral Soap Co., New York, N. Y. Filed 

Feb. 13, 1908.—Scouring-Soap. 

33,582.—R. Hudnut’s Pharmacy, New York, N. Y. Filed 
March 24, 1908.—Talcum Powder. 

34,145.—Joseph T. O'Connor Co., New York, N. Y. 
Filed April 16, 1908—Scouring-Soap Containing Grit. 
34,231.—The De Meridor Co., Scranton, Pa, Filed April 
20, 1908.—Cold-Cream, Beauty-Powder, Freckle-Eradicator, 
Hair and Scalp Elixir, Massage-Cream and Emollient. 

34,785.—John S. Ziegler, Chicago, Ill. Filed May 15, 
1908.—Lemon, Orange, Almond, Rose, Peppermint, Winter- 
green, Sage, Cinnamon, Cloves, Ginger, Nutmeg, Onion and 
Celery Flavors, Strawberry, Raspberry, Pineapple, Pis- 
tachio, Manana and Maple Imitation Flavors and Vanilla 
Substitute Flavor. 

35,390.—Seneca G. Dorr, Los Angeles, Cal. Filed June 
15, 1908.—California Olives and California Olive-Oil. 

35,450.—Enterprise Soap Works, Nashville, Tenn. ° Filed 
June 17, 1908.—Soap. 

35,687.—The Summit City Soap Works, Fort Wayne, 
Ind. Filed June 23, 1908.—Soap. 

35,744.—Morris H. Siegel, New York, N. Y. Filed June 
24, 1908.—Aromatic Disinfectants and Dust Allayers. 

36,259.—Phoebe A. Houghton, Boston, Mass. Filed July 
22, 1908.—Soaps. 

30,275.—A. C. Reynolds Co., Baltimore, Md. 
23, 1908.—Tooth-Powder. 

36,517,—Joseph W. Wilbur, Decatur, III. 
6, 1908.—Soaps. 


Filed July 
Filed Aug. 


36,949.—Henry F. Blakeley, Bridgeport, Conn. Filed 
Aug. 26, 1908.—Detergent Washing Compound. 

37,334.—George F. Smith, Woodsboro, Md. Filed Sept. 
12, 1908.—Medicinal Soap. 

37,414.—Cora E. Hopkins, Philadelphia, Pa. Filed Sept. 
16, 1908.—Dental Paste. 

37,602.—Lockwood, Adams & Co., 
Sept. 25, 1908.—Soaps. 

37,611—United Drug Co., Boston, Mass. Filed Sept. 
25, 1908—A Mosquito-Repelling Lotion. 

37,786.—George F. Smith, -Woodsboro, Md. Filed Oct. 
3, 1908.—Tooth-Powder, Talcum Powder, Sachet-Powder, 
Headache and Neuralgia Tablets, Hair Tonic and Dandruff 
Remedy and Cologne. 


Boston, Mass. Filed 





We are in receipt of a copy of The Scientific American 
Cyclopedia of Receipts. It was first published in the 
autumn of 1891. It was well received by the press, came 
quickly into the favor of purchasers and has had an 
unprecedented sale. It has been used by chemists, tech- 
nologists, and those unfamiliar with the arts, with equal 
success, and has demonstrated that it is a book which is 
useful in the laboratory, factory or home. It consist$ of 
a careful compilation of the most useful receipts, and in- 
formation germane to the scope of the book, which have 
appeared in the Scientific American for more than half 
a century. Over 15,000 selected formule are here col- 
lected, nearly every branch of the useful arts being repre- 
sented. Many of the principal substances and raw ma- 
terials used in the arts are described, and almost every 
inquiry relating to formule will be found answered. It is 
more than a receipt book, as in most cases it gives all the 
standard and special formule, thus enabling the reader to 
find a receipt which fits his peculiar need: 
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FRANCE. 


Grasse.—A matter of considerable importance now 
being agitated here is a practical and commercial school 
having to do with the manufacture of perfume materials. 
The heads of all the concerns here have been consulted, 
and they are unanimous for the founding of the school. 
That something of the kind will be done very soon 
seems apparent. 

A beautiful wedding was perfcrmed in the parish 
church, when Mile. Anna Cartier, the charming daughter 
of M. Cartier, of Pilar Fréres, was married recently to 
M. Monteux, a perfumer of Vallauris. 

A number of the local manufacturers were repre- 
sented by exhibits at the Franco-British Exposition in 
London. It is hardly necessary to add that prizes and 
special mention were awarded to several of them, 
Espinasse & Pichelin, Antoine Chiris, Roure-Bertrand 
Fils, Lautier Fils, Tombarel Fréres, and Mero & Boy- 
veau. The Viscountess of Savigny de Moncorps secured 
a Grand Prize for the products of her “Parfumeries de 
Seillans.” 

Flower Crops.—The crop of Jasmin has just been 
finished and it is up to the average in quantity. The 
prolonging of the harvest beyond the usual date has al- 
most compensated for the very late blossoming and the 
loss by frost. 

The Tuberose and Geranium crops are also finished. 
The former was poor, but the latter is up to the average 
in quantity and oil-yield. 

The gathering of Cassie began some time since. It 
is known that it is inconsiderable, and this is due to the 
very high price demanded for the flowers here in cer- 
tain years, causing the transfer of the growing of Cassie 
to other sections, where the economic conditions of 
production are much more favorable. 





Dr. O. Volz, of Berlin, has taken out a patent on a 
process discovered by him of preparing juices of fruits 
in a concentrated form, and in such a manner as to pre- 
serve all the properties, especially the aroma, of the fresh 
juice. The following method for the preparation of con- 
centrated raspberry juice illustrates the principle involved: 
Five hundred kilograms of raspberries, previously reduced 
to a pulp, are mixed with 50 kilograms of alcohol of 90-92 
per.cent. To the clear juice which separates 35 kilograms 
of chloroform are added, and the mixture is allowed to 
stand for some time. The chloroformic layer is then 
drawn off and distilled in vacuo. The residue is dissolved 
in strong alcohol and subjected to cold, which causes the 
vegetable fatty matter, wax, etc., to separate. The liquid 
is filtered cold, and the alcohol distilled off in vacuo. A 
thick residue, containing the aromatic constituents of the 
raspberries, and weighing from 15 to 20 grams, is thus ob- 
tained. The non-chloroformic solution of the juice is con- 


centrated in vacuo until reduced to about one-twentieth of 
the original volume. The aromatic residue is now added, 
and the concentrated juice is finished. 





The actual crop of Cloves at Zanzibar for the season 
1907-08 which is reckoned from July to July, cannot yet 
be definitely ascertained, although the harvest is over, as 
no doubt considerable stocks are held locally in the hope 
of a rise in price. It is clear, however, that the crop was 
an exceptionally good one in Pemba, and above the av- 
erage in Zanzibar. It is estimated at not less than 200,00 
bales. It will be seen that nearly 160,000 bales were sent 
in during 1907, which constitutes a record. The fact that 
the crop was very early, large quantites being delivered 
in July and August, accounts in some measure for this, 
but there is no doubt that the strenuous efforts made by 
the Government to collect labor for the picking and sup- 
ply it to the owners of the shambas also contributed largely 
to the result. The price obtained on the local market for 
Zanzibar Cloves in January, 1907, was 17s. 5d. per frasila 
of 35 Ibs., and gradually rose to £1 3s. 6d. in April, when 
the 1906-07 crop was exhausted. Pemba cloves, which are 
always about 8d. cheaper, continued to be placed on the 
market until the middle of May, the closing price, probably 
in anticipation of a large crop coming in, dropping to 16s. 
7d. The new crop commenced selling at 19s. 10d. for 
Zanzibar cloves in July, and gradually fell, as the large 
consignments came in, to 14s. 2d. at the end of August, and 
to 13s. in November and December, Pemba Cloves touch- 
ing I1s. 11d. at the close of 1907. The cloves generally 
were dry and in good condition. 





Last year’s Almond crop in Apulia was very satisfactory 
indeed, the total output being estimated at about 12,00 
tons of shelled Almonds. Under the influence of favorable 
crop prospects ever since last spring, large contracts for 
delivery in autumn were entered into at low figures by 
local exporters and jobbers with buyers abroad. Con 
trary to expectations, however, notwithstanding the fait 
result of the crop, prices advanced because of large re 
quirements, stocks of old fruit being almost nil in pro- 
ducing as well as in consuming centres. The consequence 
was that quite a number of sellers against whom the 
market had gone did not fulfil their contracts, to the det 
riment of buyers, who had to cover their wants at much 
higher figures, and, in many instances, were unable t0 


recover damages for want of material guarantees. In 
their own interest foreign merchants ought to considef 
with greater care whom they deal with. As for the new 
crop, blossoming has been plentiful in Apulia this yeat, 
and no damage having been reported up to date, hopes of 
a good crop are being entertained, provided the weather 
continues to favor the development of the still tendef 
fruit. Exports from Apulia during the last season and w 
to the end of March are estimated at about 7,000 tons, and 
stocks still available at from 4,000 to 5,000 tons. 
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THE DOMESTIC MARKET. 
ESSENTIAL OILS. 

Geranium.—The position abroad is very unsatisfac- 
tory. During the past few years there has been con- 
siderable overproduction, arid the resulting drop in 
prices has caused many growers to devote their land 
to other crops. African oil is being offered almost at 
Turkish prices, and many good buying opportunities 
are offered. 

Lavender.—There has been no change in the posi- 
tion of this oil. 

Messina Essences.—These are slightly weaker, but 
without change in price. 

Peppermint.—There has been no marked change. 
The low level appears to have been reached, and as 
stocks are in strong hands, higher prices are bound 
to come. This year’s crop was small, but with the 
hold-over the available supply is normal. 

Rose.—Buyers are ordering only for present needs, 
consequently no change in price. As soon as “future” 
contracts are offered the quotations will undoubtedly 
stiffen. 

Rosemary.—The present price of this oil is the low- 
est it has reached for several years and users are be- 
ginning to recognize in it a good buy. 

BEANS. 

Bourbon.—On account of the slow development of 
the market, dealers have refrained from stocking up on 
the new crop. There has been a fairly good demand 
for the cheaper qualities, prices ranging from $1.75 to 
$3.00. 

Mexicans.—The market is in slightly better shape 


Gingergrass 
Artificial Hemlock 
i eee 
Peach-kernel ......... "34° 38 Kananga, Java 
Amber, Crude .13 Lavender, English 
4 Rectified .20 . 
i 1.15 * Fleurs, 
SS Orr ree 1.10 Lemon 
Bay, Porto Rico 3.50 Lemongrass 
Bay ' 225 Limes, expressed 
Bergamot, 37-38% 3.25 “distilled 
Bergamot, 35% Linaloe 
Birch (Sweet) Mace, distilled 
Bois de Rose, Femelle Mustard, natural 
Cade . artificial 
Cajeput Myrbane, rect. 
Camphor Neroli, petale 
Caraway Seed “ artificial 
Cardamom 
Carvol 
Cassia, 75-80% 
Cedar, Leaf 
Wood 
Cinnamon, Ceylon 
Citronella’ 


Nutmeg 
Orange, bitter 
Orange, sweet 
Origanum 


Pennyroyal 


Juniper Berries, twice rect. 


Cultivated 
28-30% 


Orris Root, concrete .. 
Patchouly ........ 


than last month. Cuts are being sold at $2 and whole 
beans from $3 to $5. 

Tahiti—The receipt of about 50,000 Ibs. about the 
middle of this month eased the market and prices have 
dropped from goc. to 65c. 

Tonka.—Firm at $1.75, caused by a shortage in stocks. 


SPECIALTIES. 

Civet—The exasperating sophistication that turns up 
every little while has struck this article. European 
brokers are reported to have large stocks of adulter- 
ated civet on hand and buyers should exercise caution. 


SOAP MATERIALS. 

Soapmakers in the West are somewhat cheered by reviv- 
ing demands for manufactured products, and they are dis- 
posed to take raw material supplies with more freedom 
than before for some time at the prices. The Eastern 
markets note returning confidence in the soap trade, but 
the manufacturers do not care to fill in freely with tal- 
low supplies and are as close to needs as possible, using 
palm oil and cottonseed oil where formulas permit use 
of the products. 

Quotations are: 

Tallow, city, .065% (hhds.); country, .05%4. 

Grease, brown, .05; yelow, .05%. 

Cotton Seed Oil, crude, tanks, .29%4; summer, yellow, 
prime, 39. , ¢ P 

Cocoanut Oil, Cochin, .07%4-.07%; Ceylon, .0634-.06%. 

Olive Oil, green, nominal; yellow, .95-1.25. 

Olive Oil Foots, prime, .07-.07%. ' 

Palm Oil, Lagos, .06%; red prime, .05%. y 

Chemicals, borax, .05; caustic soda, 80 p. c. basis ef 
60%, $1.90. 

Rosin, Ist run, .25%4; 2d run, .27%4; 3d run, .290%4; 4th 
run, .30% 


Spearmint 

Spruce 

Tansy 

Thyme, red, French 
white, 

Vetivert, Bourbon 

Indian 

Wintergreen, artificial 

Wormwood 

Ylang-ylang 


Tonka Beans, Angostura..... 
Surinam 
Para 


Vanilla Beans, 


Mexican...... 3.00-5.00 
ee Pr 2.00-2.25 


Bourbon.... .1.75-3.00 
sy ae .65-.75 


SUNDRIES. 
Ambergris, black 


..(0z.) 3. 50-4. rs Civet, horns 


eevebbe nets 4.50-5.50 Cologne Spirit 


2.50 Cumarin 


Cloves i 
Copaiba 1.25 
NE Ses ds 5 6605 Bice 6.00-13.00 
Croton 
Cubebs 
Eucalyptus, Australian, 70%.... 
Fennel, Sweet 

Bitter 
Geranium, African 


its 


‘¢ Turkish 


Peppermint, W. C............ 1.50-1.60 
Petit Grain, American ’ 
“French 

Pimento 
Rose 
Rosemary, French 

Trieste ; 
Sandalwood, East India...... 3.00-3.25 
Sassafras, artificial 34 


Heliotropine 

Musk, Cab., pods 

“grain 

Tonquin, pods.. 
grain. 

“ Artificial, per Ib... 
Orris Root, Florentine, whole 
Orris Root, powdered and 

granulated 
Tale, Italian 
Terpineol 
Vanillin 


“ 
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TRADE NOTES. 

A charge of infringing a label which is protected by 
registration was made by the Gerhard Mennen Chem- 
ical Company of Newark, N. J., against the Williams 
Soap Company of Indianapolis in a complaint filed 
with the clerk of the Federal Court on Oct. 22. 
The plant of the Richards 


stock, Ont., Can., was 
the amount of $1,000. 


Pure 
damaged by 


Co., Wood- 
Oct 15 to 


Soap 
fire on 


As noted in our foreign correspondence, the firm J. 
Méro & Boyveau, of Grasse, to which Mr. Albert Sittler 
is successor, obtained the highest award, viz., grand prize, 
at the recent Franco-British Exhibition in London. 


MR. ALBERT SITTLER, 


OFFICER D’ ACADEMIE—OFFI( IER DU NICHAN IFTIKAR, 


Mr. Sittler was a member of the Jury of Awards at 
Liege, 1905, and vice-president of the Jury at the Mar- 
seille Exhibition in 1906. 

The firm of J. Méro & Boyveau recently celebrated 
its 76th anniversary. 


On that occasion four employes, 
° 


who have been with the firm for over 35 years, were 
decorated with the Medaille de Travail. The firm makes 
a specialty of raw materials for perfumes and soap- 
makers, including and bitter almond, and other 
essential and expressed oils; flower pomades; concrete 
and liquid essences, etc. 


sweet 


We have received the following notice: 

The co-partnership heretofore existing between the 
undersigned under the firm name of Ladd & Coffin, at 
24 Barclay Street, in the Borough of Manhattan, New 
York City, has this day dissolved by mutual consent. 
Mr. John B. Ladd having acquired the whole of the 
said business and assumed the liabilities thereof, will 
collect all outstanding accounts and settle all claims 
against said co-partnership. The business will be con- 
tinued under the same firm name. 

Joun B. Lapp, 
BENJAMIN I. Mort. 
Dated New York, October 22, 1908, 


AND ESSENTIAL OIL REVIEW 


Mr. William Emmett Swindell, manager of the New 
York office of Swindell Bros., Baltimore, Md., entered 
the firm on August 1, 1908. Mr. Swindell is well known 
to American manufacturers and one of the most popular 
of the supply men visiting the trade. 


If the plans of the supporters of the projected “Earl 
Soap Co.” materialize, Lincoln, Neb., will have a 
$100,000 soap factory by December 1. J. O. Grensel, 
of Lincoln will finance the company till sufficient stock 
can be sold. About $70,000 has already been sub- 
scribed. Homer Earl, of Ulysses, Neb., will be one of 
the principal stockholders, and George B. Vandenberg, 
of Milwaukee, Wis., a practical soapmaker, for several 
years with the B. J. Johnson Soap Co., of Milwaukee, 
has been secured as superintendent. 


Articles of incorporation were filed with the County 
Clerk in Jersey City Nov. 14 for the Louisville Soap 
Company, of New Jersey, to manufacture soaps, oils 
and perfumery in Louisville, Ky. The capital is placed 
at $300,000, divided into 3,000 shares of the par value 
of $100. Of the capital, 1,000 are to be 7 per 
cent. preferred stock and the remaining 2,000 shares 
common stock. The incorporators are Charles H. 
Gibson, Louisville, Ky., 18 shares; George H. Blake, 
of Harrison, and Edwin F. Smith, of Jersey City, each 
one share. 


NEW INCORPORATIONS. 


Leo Hofmeister Co., Milwaukee, Wis., soap manu- 
facturers; capital stock, $30,000; incorporators, Leo 
Hofmeister, Walter C. Magerfleish and Martha Hof- 
meister. 


shares 





Thoro Powdered Toilet Soap Co., Los Angeles, Cal, 
has been incorporated with a capital of $200,000. Direc- 
tors: Henry Gordon, George L. and Frank D. 
Thorne. 


Thomas 


A charter has been issued to the Harding, Fan- 
court & Scull, Inc., of Philadelphia, a concern which 
proposes to make soaps etc., and which has capital 


of $45,000. 


been in- 
in soaps 
Morton, 


W. T. Carter Company, Chicago, IIl., has 
corporated for $15,000; manufacture and deal 
and toilet articles; Wiliam T. Carter, Daisy C. 
F. S. Baker. 


Metzger 
ery) ; 


Scentcraft Company, 
$1,000. Directors: 
Van Syck, 87 
Metzger, 278 


New York (perfum- 
Charles E. Metzger, 
Pearl Street, New 
Eightieth Street, 


capital, 
and Benjamin W. 
York; Helen A. 
Brooklyn. 


The Enos Adams Company, of Bennington, Vt., has 
been incorporated with a capital of $30,000 for the 
manufacture of mineral soap and.quartz. The largest 
stockholders are Charles Adams, A. M. Torrance and 
A. C. Torrance. 
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New 
itered SPRINKLER TOPS 
nown POWDER TOPS BOTTLES 
>pular ’ BITTER TUBES FANCY PERFUME 

4-9 2 BOXES 
“Rar 7 MOULDS MADE and 
ve ’ . * FOR EXCLUSIVE SPECIALTIES 

: DESIGNS 


CUT GLASS 


ensel, 
stock 


a memes IMPERIAL METAL 


ne of 


iberg, | MFG. CO. 


veral (CARL BOMEISLER, Prop.) 


“a 420-422-424 EAST 106th ST., NEW YORK 


2 


CARL BOMEISLER 


(Successor to 


1. SPRINGER & CO.) 














ounty 


a S& A 


wr Pomades ana Concretes 


7 pe Represent the oldest and best, as well as the 
hares newest and best in natural flower odors. The 
only perfect substitute for the best Pomade 
washing is a solution of the S & A Concretes. 
Try 80 per cent. of ours against 100 per cent. 
of any other. 


INNIS, SPEIDEN & CO. *“sis"** 46 Cliff St, New York 


218 Purchase Street, Boston 


Christoff’s 
CXC 
Otto of Rose 


Get our price and compare qualities 
before contracting, 








196 Michigan Street, Chicago 147 S. Front Street, Phila. 


nanu- 
Leo 
Hof- 








Brisk BUYING 





New Bottle Shapes 








of Mexican and Bourbon Va- 


erfum- 
etzger, 

New 
Street, 


t., has 
yr the 


nilla Beans must soon come, 
prices being lower than at 
any time during past year. 

Shrewd buyers will con- 
sider our grades and prices 
very carefully ; some have 
already bought. 


LET US HEAR FROM YOU! 


J. N. LIMBERT & CO. 


We give special attention to 
producing new designs for 
your next season’s perfumes. 

Give us just a bare idea of 
what you want and we’ll work 
it out in first-class shape. 





H. C. FOX & SONS, Inc. 


Schuylkill Ave. & Catharine St. 
PHILADELPHIA, PA. 


argest 108 Fulton Street 


15 India Stree 
e and 480 & 482 Bourse, Philadelphia, Pa. NEW YORK 


BOSTON 
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_ CLASSIFIED 
ADVERTISEMENTS. 


On account of our wide circulation among manu- 
facturers, dealers, importers, &c., of perfumery, 
soaps, toilet specialties, flavoring extracts, 
&c., our readers will find this column 
a quick and satisfactory means for 
advertising temporary matters. 
Todisplay advertisers and reg- 
ular subscribers this ser- 
vice is free; all others 
25c. per line ae 

sertion. 
with oo 


Address all communications to 
PERFUMER PUB. CO., 
100 William St.. New York. 

















BUSINESS OPPORTUNITIES. 





Tar Soap Formuta.—If you want to make a tar soap 
that is finer than anything on the American market I can 
furnish the formula and complete manufacturing direc- 
tions. The principal item is the kind of tar used, and the 
one mentioned in my formula is the best and ‘almost the 
only kind of wood tar of real dermatic value. For fur- 
ther particculars, address Dr. A. B., care of this journal. 


For Satz.—Pomade Washer, 288 Ibs. capacity, in first 
class’ condition. FREEMAN PrrruMeE Co., Cincinnati, Ohio. 


AGENTS WANTED.—Incomparable: Allen’ s Royal Taleum, 
Tooth and Foot Powders, and Royal Shaving Stick. At 
stores, or mail, 15 cents. Send 50 cents for sample outfit 
and “Terms to Agents.” ALLEN PHARMACAL Co., Plain- 
field, N. J. 





Wawre—A \ second- hand small Day Sifter and Mixer, 
also a 50-Gallon Copper Kettle with Draw-off to be used 
in connection with a Gas Burner. Address THe HeEFFron 
Co., Syracuse, N. Y. 





WantTED.—About 30 or 40 second-hand destine for blue 
mottled soap; also a number of bases for Whittaker 
frames. Address DomiInoo, care of this journal. 








SITUATIONS WANTED. 





Position Wantep.—Young chemist of wide experience 
in analytical work, familiar with Essential Oils, etc., wants 
position in laboratory or factory, with opportunity to learn 
the practical manufacture of perfumes and toilet articles, 
flavoring extracts, or perfume materials, Good analyst 
and capable of research work. Excellent references. Ad- 
dress J. M., 154 W. 82d street, N. Y. City. 





Position WANTED As SoAp-MAKER.—Twenty years’ ex- 
perience in all kinds of laundry and toilet soaps (boiled 
or cold process); floating soap; chips; barber, and all 
kinds of textile soaps. Address Soap, care of this journal. 





WantTeED.—An expert flavoring extract maker, having 
recently invented a rapid and economical machine and 
process for the manufacture of vanilla, is seeking a posi- 








tion with a first-class concern. Highest possible extract- 
ive, with the minimum per cent. of alcohol, guaranteed, 
Thoroughly familiar with the coffee, spice and grocers’ 
specialties, manufacturing works, possesses executive ability, 
and capable of taking full charge, including buying. Can 
furnish excellent references. Correspondence invited. Ad- 
dress E. J. Kesster, No. 37 S. Mathison St., Dayton, Ohio, 








ee Export Trade. 


A Firm having Connections in important Trade Centres in 
England and Continent 


t> Manufacturers and Jobbers <3 
are requested to send Price List and Quotations to the 


COLUMBUS SHIPPING CO., Lid. 
71 High Holborn, W. C., London. 








ANALYSES 


OF FOODS, SPICES, EXTRACTS, OILS, 
DRUGS, LIQUORS, ETC., for the legal require- 
ments by the official testing methods. Special an- 
alyses, researches, reports, testimony and expert 
advice. Manufacturing processes improved. Factory 
testing. Scientific advertising data and written 
articles. Interpretation of food laws and food 
standards. 


OFFICIAL TESTING LABORATORY 


Testing for legal requirements by the 
official testing methods 


191 Franklin St., N. Y. City Tel. 3554 Franklin 
R. 0. BROOKS, B. Sc., Chemist and Micrescopist 


(Formerly State Chemist, New Jersey and Pennsylvania.) 








AMBRYO 


The new fixative of quality 


Our 


ROSE f. 0. No. 1 


is the best synthetic 
flower 
Rose-perfume ingredient 
on the market 


ROSE MUGUET 


will bring out a rose 
odor 
to the greatest advantage 


Write for Complete Catalog, Samples 
and Prices to 


VAN DYK & CO. 
131 MAIDEN LANE NEW YORK 
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ibility, 
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Highest Citral Test TFLOWEROILS 








When you buy Terpeneless Oil Lemon you want Synthetic, for making Perfumes 
Citral and not Terpenes. Our oil has the and Scenting Toilet Soaps 
highest citral test of any in the market and is abso- 


rt (veg fanes Tastee. thetewadie ond pelen Musc Synth., Chlorophyll & Soapcolors 


ADRES Sere Ss 800 Oscar Wender & Co., Dresden 
Representatives: THE HYMES BROTHERS CO. 


Largest stock and fullest line of Terpeneless Essential 


Oils in New York 4 Burling Slip, New York City 























— GEO.E. 0. B. TOOKER: oe. 


>) LITHOGRAPHERS © 


paintinc =o» | FINE COLOR WORK | 2.446 
“srec.ptatc 9. ANDEMMOGSING > "2.4... 


ANNO TYPE A SPECIALTY. NEW YORK. 








Patents Labels 
Trade-Marks 3 Brands 


PROTECTED 


Realizing that many of its readers are vitally interested in patents on novelties, 
machinery, etc., trade-marks which are extremely valuable and brands which have 
become famous, and all of which may be used by unscrupulous persons if not prop- 
erlysec :red inthe first lace and protected afterward, THE AMERICAN PERFUMER 
AND ESSENTIAL OIL REVIEW has made arrangements with one of the leading pat- 
ent and trade-mark lawyers in the United States whereby his services may be se- 
cured at the lowest rates commensurate with first-class work. For particulars address 


PERFUMER PUBLISHING CO. 


Patent Department 
100 William Street, New York 
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Synthetic ana Artificial 


Perfumes WE RECOMMEND 
sibanor mewerne macnn || THESE BOOKS 


EUGENOL, ISO-EUGENOL, OTTOES OF 
VIOLETS AND ROSES, ETC. 


HEADQUARTERS ARE 


CHEMICAL WORKS, tate w. MALLMANN, MANUFACTURE OF PERFUMERY 
ROER MOND (Holland) (Deire).... 


ART OF PERFUMERY (Ptessez).. 














HIS trade-mark ap- PERFUMES AND THEIR PREPA- 
pears on the best RATION /Asxr1nson) 


Lemon, Orange and COSMETICS (Kotter)... 


Bergamot Oil i 
quinn ob Ue enarket. FOOD AND DRUGS ACT (GreEzey) 


Specify it when order- CHEMISTRY OF ESSENTIAL 
ing from your dealer. kg . 
Wesupply caly todeal OILS AND ARTIFICIAL PER- 
ers and large importers. FUMES (Parry 

CAILLER & CO. CHEMISTRY OF PERFUMES 


| MESSINA Est. 1812 (JEANCARD & SATIE) 
Atse¥icdn Branch, A. G: CAILLER, 100 William St., N. Y. : cnpiaamanas - 
' VOLATILE OILS (GiLpERMEISTER 


AND HorrMan) 

TWENTIETH CENTURY BOOK 
OF RECIPES, FORMULAS AND 
PROCESSES. ... 











U. S. PHARMACOPCEIA......... 
THE OSAKA KOMAMONO SHOKO SHIMPO NATIONAL FORMULARY 


ESTABLISHED 1896 
rene Bei Ribbons Sonkine Proce, Lk te geen hme Articles, Soaes, DRY G 7 oe ee 1 
Broken P Braids, Ribbons, Smokin: ai t ior Hair- " 
dressing, etc., etc. Guaranteed circulation : is 8,000 pa ng Socauied which are JOODS TRADE DIREC 
a SS. Oe Laie nd Corea, as well as all over Japan. TORY OF THE U. S 
Subscription Price, Foreign, One Dollar a Year The ime BR ls Sy 
Trial—3 months for 10 cents (American Stamps accepted) 


Sample copies FREE Drop a postal at once SOAPS, CANDLES AND GLYCER- 
OSAKA KOMAMONO SHIMPOSHA KYVHOJIMACHI, Osaka, Japan INE (LaMBorNe) 


TOILET SOAPS (Derte anv Kinc).. 





Subscribe MODERN PERFUMERY (Many). 


(In German.) 











Remit with order, by New York Draft, Money Order or Stamps to 


at the Special Rate of Perfumer Pub. Co. 
$1.00 per year (00 WILLIAM STREET - NEW YORK 
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Les Parfumeurs de Paris 


KNOW 


that it is only possible to 
get delicate and lasting 
scent into Facial Creams, 
Toilet Powders, and other 


Toilet Preparations, by using 
fixed and finished odors. 


“ SYNTHESSENCE ” 


TRADE MARK APPLIED FOR 











is our distinguishing name for 
the compositions we are 
making to meet these require- 
ments. It means the best and 
most highly concentrated 
finished and fixed odor which 
it is possible for skill, experi- 
ence, and the finest flower oils 
to produce. We invite com- 
parisons. Price list on request. 





Metzger Chemical Company 
The Charles E. Sholes Company 


PROPRIETORS 


164 Front St., 


New York 


E. Sachsse & Co., Leipzig 


Established 1859. 
Manufacturers of 


High-Class Essential Oils 


Oils Ambrette, Cinnamon pure, Orris Root, etc. 
TERPENELESS ESSENTIAL OILS 
Oils Bay, Lemon, Orange, Rosemary, etc. These 


Terpeneless Essential Oils are manufactured by a 
new process of our own, and are far superior to other 
makes. 


ARTIFICIAL ESSENTIAL OILS 
Oils Bergamot, Neroli, Rose, Ylang Ylang. 


SYNTHETIC PERFUMES 
Beeswax perfume, Benzylacetate, Geraniol, Hya- 
cinth, Muguet, Nerolin, Trefol. 


FLOWER OILS, Free of Alcohol and Fatty 
Substances 

Honeysuckle, Hyacinth, Lily of the Valley, Narcissus, 

Pinkblossom, 5 weet Pea, Violets. 


All bottles must bearourtrade mark 


Agents for the United States: 


Magnus, Mabee & Reynard 
257 Pearl Street 
NEW YORK 














For Chemicals, Colors, Dye- 
Stuffs, etc., including 


ADEPS LANAE—Pharmaceutial 
ee + Crude 
NEUTRAL WOOLFAT 
OLIVE OIL 
OLIVE OIL FOOTS 
SOAP COLORS 
PERFUMERY COLORS 
CONSULT 

A. Klipstein & Company 
ANILINES DYESTUFFS 
CHEMICALS GUMS 
TANNING MATERIALS 


122 Pearl Street New York 


and' at Boston, Providence, 
Philadelphia, Chicago 


A. KLIPSTEIN & COMPANY 


Limited 
MONTREAL and TORONTO 
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VANILLA 
BEANS 
SHOULD 
BE 
CHOPPED 


NOT MASHED, AND SHOULD BE KEPT 
COOL ALL THE WHILE. 





With this chopper beans may be 
cut up as fine as desired. When beans 
are ground they become heated, and 
their odor and flavor is affected by 
the metal lining of the grinder. 

Then, too, the menstruum will 
act more quickly and thoroughly on 
chopped beans than on ground beans. 

Let us send you full particulars and prioes (6 sizes) 
JOHN E. SMITH’S SONS CO. 


BUFFALO, N. Y. 


LAMP BLOWN 


Glass Vials for Perfumes 
ESSENTIAL OILS, ETC. 


SCREW CAP 
and PUSH CAP 
TUBES 
TEST TUBES 
and FLASKS 
and AMPOULES 


F, G, BORNKESSEL, Mellenbach, Germany 








Le Mois Scientifique et Industriel 


A Menthly Analytical Review ef the 
Technical Reviews of the Whole World 
Eighth Year No. 8 Rue Nouvelle, Paris, 9° 
SUBSCRIPTIONS. Edition on 
Regular Separate Leaves 
(SALMON) (BLUE) 
France and Belgium . . 20 francs 25 francs 
Foreign . A ‘ ° 25 francs 30 francs 
(The special edition is printed upon one side of the page only) 
The amount of subscription is reimbursed by: 
2 Coupens, os fogeuitetion (5 frs.) of the Technical Office of 
the M. S. I. 
4 Coupons (2.50 frs. each) for a publication of the Practical 
Library of M. S. L 
Three parts in one binding: 
The Month Scientific and Industrial (Mechanics, Electricity, 
Heating, Lighting, Industrial Economy). 
THe MontH, MINING AND METALLURGY. 
Tue Montu, CHEMICALLY ANDO ELECTROCHEMICALLY. 
Specimen copy sent free on receipt of 3 cents for postage. 











CHEMICAL WORKS CO., Lr. 


Factory: NYON, SWITZ. 


ROSE, EGLANTINE 
ROSE, ALPINE 
ROSE, SUISSE 
ROSE, M. 


New Products 


Synthetic Raw Materials for Soaps and Perfumes 


TH. MUHLETHALER 


Factory: GRASSE, FRANCE 


TRUFLOR 
OIL 
ABSOLUTES 


Natural Raw Materials for Soaps and Perfumes 








DONALD WILSON 
Manager 
UNITED STATES BRANCH 
80 John Street, - * New York 

















French oil, of the best quality, 
deserves the high reputation it en- 
joys, for it is better than any other 
and our special brand, “La 
Doree,”’ is unsurpassed by any. 

If you buy Olive Oil according 
to quality, and not price alone, 
write us; and we will send you 
samples of “‘La Doree,”’ the virgin 
pressing from olives grown on the 
higher plains of the French Alps 


—the best district in the world. 
Serial No. 521 


PIERRE SICARD 


CANNES, FRANCE 


or 273 Pearl Street, New York. 























